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UNIFORM NEW MODEL PLAN HAILED 


NATIONAL AUTOMOBILE SHOW 


ENTERS CL 


Willys-Overland, S. A. E., 


Dinners Feature T 


OSING SESSIONS 


Oldsmobile and Overseas 
hursday Program 


EW YORK, Jan. 9.—Last night just about wound Up | 
activities in connection with the New York show, with| 


the Willys-Overland annual ba 


Oldsmobile affair at the Astor, 


nquet at the Commodore, the 
the 8S. A. E. annual dinner 


and induction of officers at the Pennsylvania and the dinner 


of the Overseas Club. The sh 
tomorrow. 

With the show itself rapidly draw- 
ing to a curtain, it is possible to! 
analyze the events of the week and | 
the effect of the show on the auto- | 
motive industry. To begin with, the | 
general public attended the exhibi- 
tion at Grand Central Palace in 
greater numbers than had been ex- | 
pected. The industry hoped for 
good attendance, but, with a general | 
conditions as unfavorable as they | 
have been, the trad2 could not be 
sure that the public would come to 
the show in numbers indicating keen 
interest in the new aulomotive prod- | 
ucts. The public did come, very | 
definitely, and the interest shown | 
on the new cars and other products | 
was just as keen as it ever has been. | 


(Continued on Page 4) 


AUTOMOBILE INDUSTRY 
SEEKS TO BE EXEMPT. 
FROM VESTAL BILL 


Washington, Jan. 9—At a final 
meeting held on the Vestal bill be- 
fore the Senate Patents Committee, 
Milton Tibbetts, assistant vice-presi- 
dent and patent counsel of the 
Packard Motor Car Company, asked | 
that the motor industry be granted | 
exemption from the proposed legis- 
lation. The Vestal bill provides for | 
copyright registration of designs. 

Mr. Tibbetts said that little or no} 
piracy in motor designs existed, and 
therefore the industry did not need! 
pr otection 





| ufacturers to dictate 


| the end of each year, 


ow enters its final session 


ALUMINUM INDUSTRIES 
LIBERALIZES JOBBER 
PARTS RETURN POLICY 


Cincinnati, Jan. 9.—Deviating 
from the established policy of man- 
the obsolete 
numbers that jobbers may return at 
Aluminum In- 
dustries, Inc., announces a plan per- 
| mitting the jobber to select those to 
be returned. This affords him op- 
portunity to base his returns on mo- 
tor vehicle registrations in his par- 


(Continued on Page 4) 


DE VAUX-HALL NOT LINKED 
WITH ANY OTHER COMPANY 


New York, Jan. 9—Norman De} 
Vaux, president of De Vaux-Hall 
Motors Corporation, today issued 
the following statement: 

“There has come to my attention 
a report in circulation in various 
quarters to the effect that the De 
Vaux-Hall Motors Corporation is 
connected with another automobile 
manufacturer and is to be used as 
the basis of a stock market transac- 
tion. This is absolutely untrue. 

“The De Vaux-Hall Motors Cor- 
poration is an indepedent company, 
without any direct or indirect con- | 


| nection of any kind with any other 


motor car manufacturer. It has not 
offered and does not contemplate 
offering any stock for public or pri- 
| vate subscription.” 


Motor Truck Plays Large 


Part in Live 


OMAHA, NEB., Jan. 9.—More than , 

25 per cent. of the total re- | 
ceipts of cattle, hogs and sheep at 
the Omaha livestock market were 
brought here in trucks during 1930, 
according to figures compiled by the 
Omaha Daily Journal-Stockman. 
Forty-six per cent. of all hogs re- 
ceived at this market were trucked 
in, as were 25 per cent. of the cattle 
and 12 per cent. of the sheep. 

The trucking business showed a 
phenomenal increase over last year 
and has more than doubled since 
1927, the figures disclosed. Receipts 
via truck for 1930 and 1929 follow: 
1929 
281,827 
46,119 


Cattle .ccccoe 
COVES ccccoe F 
Hogs ..eeee- 1,573,060 1,371,308 
Gheep ...... 424,512 399,197 

Tis Omaha market easily main- 





ithe big packing centers. 


| lieves. 
‘creases for 


stock Haulage 


tained its record of receiving more 
livestock by truck than any other of 
Continued 
improvement of roads in this sec- 
tion is responsible for the steady 
increase, the Journal-Stockman be- 
It predicts still greater in- 
1931. The stockyards 
company, which greatly enlarged its 
facilities for handling trucked-in 


| Stock in 1930, will be called on for 
| further extensions this year, it said. 


1930 LIC ENSE REC EIPTS 
TOP 1929 IN JERSEY 
Trenton, N. J., Jan. 9.—Receipts 
of the Motor Vehicle Department at | 
the close of business December 31, 
for automobile registrations and 
drivers’ licenses amounted to $10,- 
461,707.07, an increase of $1,324,- 
389.92 over the receipts a year ago, 


| Heads De aux Sales JEALERS GIVE ENTHUSIASTIC 
WELCOME TO PLAN OF N.A.C.C. 


Correction of Many Ills of the Industry Seen if Car 
Manufacturers Present Offerings 


R H. MULCH, sales manager of 

* the DeVaux-Hall Motors 
whose appointment was announced 
in the January 5 issue of Automo- 
tive Daily News. Mr. Mulch has 
been associated with Mr. DeVaux 
for a number of years in the sales 
of both Durant and Chevrolet cars. 


RAILS CHARGE UNFAIR 
COMPETITION FROM 
MOTOR TRANSPORTS, 


‘HICAGO, Jan. 9. — Testimony | 
chiefly of a protesting nature 
occupied the first two days of the 
Interstate Commerce 
hearings which opened here this 
week at the Hotel Sherman before 
Leo J. Flynn, attorney-examiner for 


Commission | 


| 
| 


Senubiie 


| 


| 


the commission. Representatives of | 


various railroads in this district pre- 
sented complaints against the com- 
petition of motor trucks and buses. 


The hearings continued through- | 


out the week, with the truck and 
bus interests telling their side of the 


story in rebuttals during the final 


half of the hearings. 

The tales of woe from the railroad 
representatives centered chiefly 
around two points, one being loss of 
revenue due to the invasion of 
trucks and buses in the carrying of 
goods and passengers. The other 
complaint was built on alleged favor 


(Continued on Page 8) 


Sparks from the Show 
Hard work, not trick methods, held 
key to sales 
Editorial: “Buses vs. Railways,” 
Page 4 
Calendar of coming events...Page 4 
Window dressing pays, Indianapolis 
jobber finds 
Engineering news Pages 6, 7 
How Public Service maintains fleet 
of 3,000 buses 
United States charts week’s busi- 
Page 9 
REFERENCE TABLES 


Cumulative new passenger car regis- 
trations for December . 


| Major specifications and mechanical 


details of passenger cars, 


'and hydraulic compressed sheets at 


| 


lw 


Within Lim 


N* SW YORK, Jan. 9.—Recc 
directors of the National 


merce that all car manufacture 
in November 
with a wave of enthusiastic 
tributors and dealers in all par 


YOUNGSTOWN DISTRICT 
STEEL MAKERS THINK 
REAL REVIVAL NEAR 


Youngstown, O., Jan. 9.—Steel 
makers in this district are highly | 
encouraged by the demand for flat- 
rolled steels that has developed in | 


the last week, much of it coming 
from the automobile industry. 

It is estimated that 5,000 workmen | 
in the Mahoning and Shenango val- 
leys have benefited by plant re- 
sumptions within ten days. Among 
those affected are the sheet and 
—_ mills, operated by the Youngs- 

wn Sheet and Tube Company, the 
Steel Corporation, the 
Sharon Steel Hoop Company, the 
Newton Steel Company, and the 
Mahoning Valley Steel Company. 

Resumption of blast furnaces, now 
under way, indicates that the steel 
industry feels a real revival is at 
hand. 

Higher prices are being quoted for 
all classes of steel scrap by dealers 
in this district. Heavy melting steel 
No. 1 is quoted at $13 to $13.0 a ton, 
an advance of 0 cents a ton. Ma- 
chine shop turnings are quoted at 
$8 to $8.0, an increase of $2 a ton. 
Busheling new No. 1 at°$12 to $12.0, 








$12.0 to $13 show 50-cent advances 


over recent levels. 


E.N. Smith Rat 


and December of 


have 
| approvai, 


ited Period 


ymmendation of the board of 
Automobile Chamber of Com- 
rs introduce their new models 
each year has been received 
approval by automobile dis- 


ts of the country. 
Representatives ‘of Automotive 
Daily News in three large represen- 
| tative cities—Philadelphia, Wash-« 
ington and Chicago—have within 
the past two days sounded the sen- 
timent of dealers and distributors 
on the question of a uniform date 
for new car announcements. They 
found practically unanimous 


The only doubtful note was sound<« 
ed by a Philadelphia distributor, 
who differed with the plan only in 
the time agreed on for the new car 
announcements. This man favored 
new car announcements for Janu- 
ary, with the final three months of 
each year as clean-up months. His 
point was that the bringing out of 
new models in November and De- 
cember would detract from interest 
at the automobile shows, This argu- 
ment loses weight, however, when it 
is considered that under the present 
plan of new car announcements fol- 
lowed by the industry many new 
models for the following year are 
brought out from three to five 
months in advance of the shows. 

Sentiment on Automobile Row in 
New York city is practically unani- 
mous in favor of the plan advanced 
by the N, A. C. C. directors and there 
has been enthusiastic approval ex- 
pressed in New York this week by 
dealers here for the show from all 
parts of the East. 


HILADELPHIA, Jan. 9.—Com< 
ments of Philadelphia distri- 
butors on announcement of car 


(Continued on Page 2) 


, = <= 


ps Growing 


Tax Load on Motorists 


ASHINGTON, Jan. 9.—A bid for | 
a “taxation bill of rights” for | 
motorists and a challenge to the | 
railroad campaign for tax increases | 
and restrictions on motor vehicles 
was sounded by Ernest N. Smith, | 
executive vice-president of the | 
American Automobile Association, | 
in a radio address. 

Calling attention to the intensive | 
campaign being waged in behalf 
of the railroads for increased tax 
levies and restrictions on motor 
vehicles, Mr. Smith dé&cribed this 
work as a proposed means of “driv- 
ing back to the railroads the traf- 


| fic they lost by reason of the flex- 


ibility and economies of highway 


.Pages 6, 7 | transport.” 


“The railroads,’ he said, “have 


| every right to a square deal, to re- 


Pages 10, 11 ‘lief from burdensome restrictions 


and to sympathetic consideration of 
their problems. But the idea that 
they can solve these problems by 
crippling another form of trans- 
| portation is not only an economic 
fallacy but, if encouraged, would 
prove highly distastrous to the 
country. 

“In the year just past the car 
owners paid $1,060,000,000 in special 
motor taxes and in personal prop- 
erty taxes on their cars. It is inter- 
esting to note that the tax paid by 
all railroads in 1929 was only $402,- 
000,000, that is, considerably less 
than half of the motorists’ tax bill.” 

Sounding a warning against pos- 
sibly impending further taxation 
directed at car owners, Mr. Smith 
said that a taxation bill of rights 
for motor vehicle owners is over- 


(Continued on Page 4) 
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Phila. Distributors Welcome 
Uniform Date forNew CarModels 


(Continued 


manufacturers’ 
models in November and December 
are favorable. 

Walter G. Herbert of Herbert 
Brothers, Willys-Knight and Whip- 
pet distributor and president of the 
Philadelphia Automobile Trade As- 
sociation, said: “I think the decision 
is wonderful and am very much in 
favor of these plans as announced. 
It strikes me as the right way of do- 
ing it.” 

Jo G. 
Nash Motor Company, 
of Nash cars, said:— 

“This is the most forward step 
that has been made in the motor 
car business by the manufacturers 
in the way of aid to the dealers. It 
seems too good to be true. It will 
do a world of good. When I was 


distributors 


president cf the Philadelphia Auto- | 
mobile Trade Association I constant- | 


ly contacted bodies of dealers, so I 
know that the elimination of clean- 
up in the busy season, which con- 
dition has been one of the main 
causes of dealer dissatifaction, will 


plan to show new! 


Roberts of the Roberts-| 


from Page 1) 


put the dealer in a happier frame 
|of mind than any time since he 
took. his franchise.’ W. S. Town- 
send of the Townsend Motor Com- 
pany, distributor of Franklin cars, 
declared that the agreement was 
fine. I've held all along that it is 
better to get in new models before 
the automobile show so that we can 
be informed of all the new wrin- 
kles at show time,” he said. “The 
proper time for a clean-up is when 
business is slow. I think announce- 
ments of new models in November 
and December are better than on 
January 1.” 

Adolph Seltz of Teefy-Seltz Com- 
pany, Auburn and Cord distributor, 
stated :—- 

“To my way of thinking, it is 
preferable to clean up in October, 
November and December and have 
January in which to show the new 
models. If all new models are 
announced before show times it 
takes away from the attraction of 
the show. You can’t attract with 
stale stuff.” 


Many Reasons for Uniform Date 


Advanced by WashingtonDealers 


ASHINGTON, 
bile distributors of the capital 
were highly pleased with the news 
that the N. A. C. C. has recom- 


mended that car manufacturers an- 
nounce all new models during No- 
vember and December. 

William Emerson of Emerson & 
Orme, handling  SBuicks, said: 
“That's fine news. The agreement 
should aid in avoiding the prevalent 
dumping to get rid of last year’s 
stock and the forcing of dealers to 
make unreasonably high allowances 
on used cars.” 

W. G. Osgood of the Peerless 
Motor Company, who has just re- 
turned from New York, said: “It 
is a _ Splendid plan and should help 


CHICAGO 

SHOW 

ISSUES OF 
Automotive 
Daily News 


January 24—Saturday 
January 26—Monday 
January 27—Tuesday 
January 28—Wednesday 
January 29—Thursday 
January 30—Friday 


In addition to the reg- 
ular circulation of Auto- 
motive Daily News 
will be Daily Distribution 
in Chicago to those in the 
trade at the hotels, meet- 
ings, show booths, etc. 
Mail distribution to dif- 
ferent groups daily, 
cluding fleet owners, bus 
owners, dealers, distrib- 
utors, jobbers, 
men and others. 
Make Your Space Reser- 

vations Now. 


Auto motive Baily News 


TARANTOUS, Bus. Mer 
G RAYBAR BUILDING NE W YORK CITY 
WESTERN OFFICE 
Willard R. Cotton, Mer. 
333 No. Michigan Ave. 
Chicago, I)! 
DETROIT OFFICE 
Geo. M. Slocum, Mgr. 
Fisher Building 
Detroit, Mich. 
EASTERN OFFICE 
J Edward Schipper, Mer. 
Graybar Building 
New York City 


Jan. 9.—Automo- | 


there | 


in-| 


factory | 


|}of Thomas 


both the manufacturers and the 
public. In the eighteen years I have 
spent in the automobile business I 
have found that the buying public 
has consistently objected to the con- 
fusion caused by new cars coming 
out at all times of the year. 
the new cars come out at one given 
time, the situation will be clarified, 
the public will be better pleased and 
a better type of business will be 
done all round.” 

Frank S. Pohanka, handling Olds- 


If all} 


mobiles and Vikings, said, “That's | 
| wonderful, it means that every one | 
in the automobile business can go | 
|right ahead on an even basis of | 
‘competition. We will all start off | 
at the same time and all cut prices | 
at about the same time. Under the | 
former plan some one was always | 
seriously handicapped by a struggle 
'to sell depressed stock, often in the 
normally prosperous spring and 
summer months; the new arrange- 
ment should end all that and be a} 
great help to every one in the auto- 
mobile business.” 

Charles E. Boteler of the Barry- 
Pate Company, Chevrolet dealer, 
said: “The plan sounds excellent. | 
We have already found that bring- 
ing out cars about the end of the 
year was a very good thing in the | 
case of Chevrolet. It helped us to 
make a good profit during a nor- 
mally slow period. We also found 
that we could dispose of our used | 
cars to better advantage, as with aj} 
new model to trade, it was not 
necessary to allow inflated prices on 

used cars. The plan also improved 
the morale of the salesmen and 
helped to keep up their enthusi- 
asm.” 

Lee D. Butler of the Studebaker 
distributing headquarters said: 
“The new arrangement sounds like 
a very desirable one, certainly it 
should be a considerable improve- | 
{ment over the present scheme of 
things. It ought to put business 
into an up-trend instead of a sag 

at the end of the year.” 

Walter E. Lambert of the Lam- 
bert-Hudson Motor Company, 
handling Hudson and Essex cars, 
said: “I am in favor of all the new 
cars coming out at one time. The 
time selected for the presentation 
of the new models seems to be a 
very good one, since it will give us 
a couple of winter months in which 
to sell and promote new models. 
Also it should aid in speeding up a 
normally slow period.” 


Chicago Distributors in Complete 
Accord With N.A.C.C. Plan 


By WALTER BERMINGHAM 
YHICAGO, Jan. 9.—Distributors 
and dealers of Chicago are in 
complete and enthusiastic accord 
with the recommendation of the 
National Chamber of Commerce di- 
'rectors favoring a uniform an- 
|nouncement period for new car 
models. 

While not fully informed as to the 
| significance of setting November or 
| December as the month for such 
announcements, the general 
| appeals to them. 
| standardization along this line will 
be an influence of untold value with 


'the buying public in stabilizing the | 


situation and eliminating confusion 
|} and stimulating sales. 
} inclination on the part of dealer 
| forces here to question the wisdom 
of the factories in setting November 
‘or December as announcement 
|months, for it is felt that such a 


| period must be most advantageous | 


from a production standpoint. 


When the general idea was first | 
proposed and announced in Auto-* 


motive Daily News some weeks ago a 
survey was made here, and it de- 
veloped then that most distributors 
and dealers indorsed the plan. 

At that time, they indulged in a 
guessing contest as to the time or 
|times of year when unified an- 
nouncements would be favored by 
the manuafcturers in the event that 
the plan was adopted by them. Most 
of those interviewed specified auto- 
mobile show time as most opportune 
jand some advocated July also in 
case two announcements were to be 
made annually. 

Especially do the distributors and 
dealers here see advantages to every- 
body in the business and related to 
the industry, including not only the 
manufacturers of cars and them- 
selves, but also the parts makers 
and finance companies. Among 
| those distributors and dealers in- 
|terviewed there was not a single 
| dissenting vote. On the contrary, 
all feel that adoption of the new 
announcement plan will prove a 
mighty step forward for the indus- 
try. 


CHARLOTTE-ASHEVILLE 
CADILLAC DEALERS MEET 
Charlotte, N. C., Jan. 9.—Directors 
Cadillac-La Salle, Inc., 
of this city, and Thomas Cadillac, 
Inc., of Asheville, held their annual 
joint meeting at Hotel Charlotte, 


idea | 
They feel that! 


There is no} 


‘augmenting of the firm’s pay roll. 


NEW MERCER PRICES 
ANNOUNCED; EXHIBIT 
IN N. Y. POPULAR 


New York, Jan. 9.—Coincident 
with the display of the new Mercer 
cars in the Hotel Montclair, 
ington Avenue, Harry M. Wahl, 
president of Mercer Motors Cor- 
poration, announced the following 
prices on both the semi-custom and |} 
custom built models: 

The semi-custom built roadster is 
$2,775; the coupe, $2,815; the con-| 


vertible coupe, $2,995; the Victoria 
| coupe, $3,150, and the five-passen- 
| ger sedan, $3,450. These prices in 
every instance include delivery in 
| New York city. ° 

The Mercer custom built line, 
which includes a custom speedster, | 
phaeton and four-passenger con- 
vertible sedan will deliver in New 
York city for $3,885, $3,550 and 
$4,000 respectively. 

The Mercer exhibit has attracted 
a surprisingly large number of old 
Mercer owners. The exhibit has re- 
vealed the fact that there are still 
thousands of owners driving old 
Mercer cars, some of whom report 
that they have had their cars in 
continuous operation for the past 
fifteen years. 

Owing to the unusual interest | 
that the presentation of the new 
| Mercer has occasioned, it has been 
decided to continue the exhibit at 
the Hotel Montclair until next 
Wednesday. 


_DODGE MFG. CO. INCREASES 
OUTPUT AT ONEIDA, N. Y. 


Oneida, N. Y., Jan. 9.—Schedules 
of output at the plant of the Dodge 
Manufacturing Company, maker of 
transmission equipment, pulleys, | 
etc., have been materially increased 
this month, resulting in appreciable 


Volume of incoming business since 
late in December is in such quantity 
as to forecast that the plant will | 
attain capacity production, with a 
full complement of employees early | 
in the first quarter. 


|address of Toastmaster George Graham and the 


| Eastern 


Lex- | 





SPARKS from the SHOW 


Willys-Overland Entertains 


Vincent Bendix Takes Office 


“Self Operation” Clutches 


Chris Sinsabaugh—Detroit Editor 


S a barometer indicating how the public feels toward 
the new line, George Graham, vice-president of Willys- 
Overland, told 1,200 dealers at the company’s show banquet 
that in the first four days of the week 49,420 persons had 
passed through the doors of the branch on Broadway, where 
the new Willys and Willys-Knight cars are being exhibited. 
That is more than twice the count for the same period last 
year—when 24,773 registered, considered a big turnout 
then. Carrying on his comparisons, he told of sales of 138 
cars in four days this year at this branch, as against forty- 
nine in 1930, with 1,161 prospects’ names on the books, as 
against 1,071. 

No wonder the Willys dealers felt they were starting 
the evening right and this cheering bit of feed box informa- 
tion was followed by a most interesting talk by President 
L. A. Miller, who clearly indicated how the company stands 
in the matter of unification of new models announcements 
in November and December, which has been recommended 
by the N. A. C. C. Mr. Miller, who is a director of the 
chamber, stressed the importance of the action, declaring 
that abandoning the staggered system of announcements 
and having them all come in the same period means the 
removal of the greatest surviving causes of dealer losses. 

« * 2k 

T was a characteristic Willys-Overland dinner, the big 
room being packed to the doors with enthusiastic dealers. 
Speeches were few, there being only two after the smart 
talk of 
Beardsley, sales manager of the 
his views on_ business-getting 
Ford, that wisecracking humorist, 
was unusually good. In his friendly raps at different makes 
of cars he let his hosts off lightly, his only reference to 
Willys-Overland being confined to the remark that “The 
Whippet is now made by Ford and used as a radiator orna- 

ment on the Lincoln.” 

“It seems funny to have a Graham and a Ford on a 


President Miller. N. A. 
division, aired 
methods, while “Senator” 


| Willys program,” he quoth. 


* * * 


E knew last summer that Vincent Bendix was to be 

the next president of the S. A. E., for the engineers 
are that way about picking their leaders. They name the 
| president at the midsummer meeting and confirm him at 
the session held during the New York show, which is the 
background for the inaugural. That’s what happened the 
other night when this most prominent figure in the acces- 


| sory manufacturing field took the oath of office and donned 


his crown. 

In Bendix the engineers have a resourceful leader, 
whose record of accomplishments is one of the greatest of 
any who have sat in the S. A. E. chair for many years. With 
his enthusiasm and energy President Bendix should carry 
the S. A. E. along to big things before his term is out. 

* * 

S evidence of the interest displayed in gear-shifting 
improvements at the present time because of the free 
wheeling trend the “open house” held under the auspices of 
that well known Detroit advertising expert, Nort Brother- 
ton, for the purpose of introducing the officers of the 
Automatic Drive and Transmission Company of Gloucester 
City, N. J., his new clients, to the newspaper men and others 
in the New York show colony, was a big success. Blase 
scribes who usually are somewhat cynical when it comes 
to looking at new ideas being brought on the market dis- 
played great interest in the company’s self-operating clutch 
and it may well be said that the ‘christening’ went off 

without a hitch. 

A. D. N. described this device recently as “Powerflo,” 
but since that time it has been decided to call it “Self- 
Operation,” that being more descriptive. Recalling the story, 
this columnist reminds you that according to the company 
the clutch “practically eliminates need of the clutch foot 
pedal. The motor is started, the car placed in motion, parked 


|and stopped—all without ever touching the clutch.” 


NLESS I am pale abtinloas I think that when the 


industry comes to the 1932 show in Grand Central 
| Palace there will be a general transfer of company head- 


(Continued on Page 12) 
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Hard Work, Not Trick Methods Held Key to Sales 


Nash Siete in New 
Orleans Em pha- 
sizes Constant Con- 


tacts With Owners, 
And _ Prospects; | 


Finds 
Aids 


EW ORLEANS, 


Canvassing 


Jan. 9. 


—When the question of | 
new car selling and means oi | 


boosting a dealer’s standing 


in the scale of deliveries for | 
his particular city are consid- | 


ered, there is no substitute for 


hard work and still more hard | 


work. 

Take this from a man who, during 
the past three years, has placed his 
car, not one of the so-called “stand- 
ard” lines three years ago, in third 
place for deliveries in a town 
450,000. He has consistently outsold 
other cars of his price class by two 
and three to one. 


If one takes this man’s word for | 


it—and his deliveries month-by- | 
month will convince the most 
skeptical that he knows something | 
about automobile retailing—the days | 
of trick sales methods are about as | 
applicable at the present time as 
selling chafing dishes to the Hot- 
tentots. 

This dealer, or rather distributor, 
points out that prospects every- 
where today are decidedly 
than a year ago. His policy and his 
slogan to his salesmen is: 
prospect and stay with him.” 


This man is F. B. Truett, general | 
the Nash Mississippi | 
distributor | 


manager for 
Valley Motor Company, 
for Nash line for most of Louisiana 
and Mississippi. Under his man- 
agement Nash 
been exceeded only by 
Chevrolet 


Ford and 
in New Orleans since 


1928, and he is in the same position | 
the first eleven months of 1930; 


for 
by a wide margin. 

“Trick sales methods won't work 
today, and the salesman who pro- 
duces must do so through consis- 
tent hard work,” Mr. Truett said. 

“Constant contact with our own- 
ers and prospects is one of the sur- 


est means we have found of selling | 


them each This is done 
through our 
manager. 
“Of course, canvassing also has an 
important place in our sales plans. | 
We do not do so much canvassing 
at random, however. Business and 
professional men are our best bets 
and we find the average of these 
just about as good prospects now 
as last year. Salaried and wage 
workers are uncertain of the future 
and are reluctant about buying. 


year. 


We, like other dealers, have had | 


to revamp our practices to meet 
the present conditions. In view of 
the changed situation in used car 
values we select our prospects with 
used cars to trade that we know 
will sell moderately well or that will 
round out our stock of used cars. 

“We are trading used cars now at 
about two-thirds of the price that 
we traded the same cars last year. 
We must, in many instances, sell 
them even below this lower price. 

“These changed conditions make 
it necessary for salesmen and sales 
managers as well as actual heads 
of automobile companies to exert 
greater effort than was necessary 
last year. 

“When we find a man we believe 


is a good prospect, he is ours if it is | 


humanly possible to make him so 
If the salesman does not seem to 
be making satsifactory progress, the 
sales manager tackles the job, and 


if he requires assistance he Calls on | 


me for whatever aid I can give.” 
Mr. Truett does not foresee a 
quick recovery for the automobile 
business. ‘Prospects for business | 
in January and February do not 
appear to me to be any too bright, 
but I anticipate betfer business be- 
ginning about March 1,” he said. 
“These comprise a large volume | 
of our used car buyers, and with- 
out them our used car markets are 
stagnated. When these begin buy- 


ing again it will mean that we will | 


of | 


fewer | 


“Pick your | 


car deliveries have | 


salesmen and sales- | 


| | Use of Space on Holidays 


Automobile Dealers . 


ee ee oe ae 


We Wish Our Many 
Friends and Patrons | 
A Merry Christmas % 
and 


Happy New Year 


Auburn Co. of 
South Jersey 


tied and Federal Sits.. Camden 
706 W. Maple Avenue, 
Merchantville 
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The Boys From 


Cooper Chevrolet 


Wish Their Many 
@ Friends and Patrons a 
Merry Christmas and 
Happy, Prosperous 
New Year 


‘ Cooper Chevrolet 


coors AND PARK if VFNUES 
PENNSAUKEN 
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Our Wish 
Is a 
Merry Christmas 
and 
A Year of 
Health 
and Prosperity 


H.R. Nicholson, Inc. 


“White Horse ae 
STRATFORD 
CLEMENTON 


Place Yout Order for a 
New Chevrolet 


Phone Laurel Springs 201 
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Ie We Wisk Our Neng Friende ond Petrone 


We Wish Our Many Friends and Patrons 


os 


| vA MERRY CHRISTMAS AND 
HAPPY, NEW YEAR 


| 4 THOMAS DOLLY & SONS 


| VLDEST CHEV"OLET DFA.FR IN 


SOUTH JERSEY 


MOORESTOWN, N. J. 





| 
| 


AUTOMOBILE DEALERS in the 





9.— 
lines 
quiet 
closed, 


| [NDIANAPOLIs, Ind., Jan. 
Building in automotive 


marked by _ extreme 
the year just 


was 
throughout 


probably due in a large degree to | 


the notable progress made in this 
direction in 1929 in Indianapolis 
| and surrounding territory. 
Although improvements and re- 
modeling were undertaken in quite 


a few instances, construction on the | 


broader scales was almost entirely 
lacking. 
lar enterprises 
great proportion of the building 
work for the year, this division of 
the trade apparently holding up its 
end very well. 

Outstanding in this field were the 
various operators of filling stations, 
|the Standard Oil Company prob- 


accounted for 


|ably leading in the expansion work | 


'with the enlargement of a number 
of its local stations for the purpose 
'of modernizing car 


|indoor quarters completely protect- 
ed from the weather. 
were built to stations, with two or 
| three greasing pits being construct- 
ed to take the place of outdoor hy- 


| draulic lifts or pits formerly used at | 


stations ari his service to the | : ; 
stations offering this service to the |ed in 1930 operations, but there was | 


motorists. 


It developed, too, that these im- | 
provements were considered neces- | 


sary for the handling of the tire 
line now being retailed by Standard 
| Oil stations in this territory. 
Several of the 
marketers also figured extending 


| their service chains, as did the Pure | 


Oil Company, which erected several 
| ultra-modern type stations during 
|the year. Among the more promi- 
' nent independents were the Hoosier 
Petroleum Company and Gaseteria, 


Service stations and simi- | 
ai 


greasing and} 
lubrication facilities and providing | 


Additions | 


independent oil 


CE Ek LC OE LOE EE, 2 
: CAMDEN’S CHEVROLET DEALER > 
Wish Their Many Friends and Patrons 
A MERRY CHRISTMAS AND 
HAPPY NEW YEAR 
ROHRER CHEVROLET 
Bridge Boulevard at Federal Street 
CAMDEN, N. J. 
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Camden, N., J., district co-operated 


in the classified ad section of the local paper to extend to their 
patrons the greetings of the season. 
vidual space and devoted their entire space to the greetings 


Each of the dealers used indi- 


1930 Indianapolis Building 
Quiet for Automotive Line 


Several other smaller companies 


added one or two stations to their 
| list, and at least two new companies 
had been organized in the closing 
months of 1930 with the promise of 


within the near future. 


In the reltail field, the only out- 
standing construction accomplished 
was undertaken by the Indianapolis 
branch of the Citizens Motor Car 
Company, Packard distributor, which 
| moved into its new quarters during 
the summer. The Citizens building 
was erected at a huge figure and ex- 
tends across an entire block. It is 
easily the most modern and elabo- 
orate show room and service station 
on Meridian Street. 

The tendency in dealer circles last 
year was toward smaller quarters, 
as a rule, rather than toward ex- 
pansion. The advisability of reduc- 
ing overhead caused several 
|}abandon separate used car depart- 


to take care of customers’ needs in 
|}a smaller distribution of space. 


with the question of what to do 
| with a great deal of room not need- 


no inclination toward surrendering 


| conditions would bring need again 
up to capacity. 

In the tire division expansion of 
the Billy Grimes Company was 
easily the feature of the field. 
|Grimes, an old-timer 
| business, opened a new branch on 





| the north side of the city in a pros- | 


| perous community and another on 
| the south side, bringing his chain 
up to a total of four modern super- 


tising 
dealers 


Thinning Out of Nebraska 


Dealer Ranks Marks 1930 


| LINCOLN, Neb. Jan. "9.—There 
was a marked tendency in 1930 
| for Nebraska automobile distributors 


| to cut down on the number of deal- 
;ers and associate dealers. 


This 
policy has worked and obviously will 
work out to the best interests of the 
distributors themselves as well as 
the dealers, for the thinning out 
process has tended to speed up dis- 
tributor collections by weeding out 
poor and slow accounts, and plac- 
ing the sale of cars in the hands of 
dealers who have proved during the 
slump year that they are wide 
awake and can sell cars in the face 
of a dull market. 

Most Lincoln distributors have 
kept in close contact with their 
dealers during the year, co-opcrat- 
ing with them on newspaper adver- 
and moving stock from slow 
to the go-getters. Distrib- 


| utors in Lincoln territory have com- 


| paratively 
| Over, 
| hard- 
| SYS 
{part of the state, 


ton the 
| concentrate 


limited territories, how- 
and with rapidly increasing 
surfacing of Nebraska's road 
especially in the eastern 
many distributors 
here have found it to their best ad- 
vantages to dispense with all, or 
part of their dealers, depending up 
size of their territories, and 
upon central sales. 
Chapman Motor Company, Mar- 
mon distributor, holding the fran- 
chise for thirty Nebraska counties, 


stem, 


| kept a man on the road during the 


| entire year to contact dealers. 
| firm, 


| organization for 
{to come. 


| 1929 the 
ie counties, 


; however, 
| out the year with fewer dealers than 


This 
perhaps more than any other 
distributor in Lincoln, worked with 
its dealers in an attempt to keep 
out-of-state sales moving and pre- 
serve a satisfied and intact dealer 
1931 and the years 
Mr. Chapman found it 
to drop several dealers, 
and the company rounded 


advisable 


it started with. 

White Motor Company, 
and Pontiac distributor, 
but 


Oakland 
dropped all 
two of its dealers in 1930. In! 
firm had dealers in six} 


but in 1930 the territory | 


{ was contracted to only one county. 


"credit in 1931, 


building stations on a broad scale |" the profit side of the ledger. 


Tight money 


were largely 


and poor collections 
responsible for this 
move, according to J. E. Triggs, 
secretary-treasurer of the White 
company. In keeping with this pol- | 
icy of contraction, the firm practi- | 
cally went on a cash basis in 1930, | 
and Mr. Triggs believes that it was 
only through institution of this pol- 
icy and a rigid cutting down of over- | 
head, attended by some reduction | 
in personnel, that the company was 
enabled to come through the year} 
The 
company expects to expand its op- 
erations and loosen up a bit on 
if conditions seem to 
warrant, and Mr. Triggs believes 
they will. 

Lew Polsky, proprietor of the 
Oldsmobile and Viking distributor- 
ship for Lincoln and five adjoining 
counties, declared that his company 
came through the year without a 
dealer. “I don’t believe that 1930 
conditions warranted our branching 
out to form a dealer organization,” 
he said, “but I am not averse to| 


/such expansion if it appears to me | 


to | 


ments or service stations and seek | 


Factories likewise were confronted | 


any part of it, the feeling prevail- | 


|ing that the early return of normal | 
|'pany has few or no worries as re- | 


in the tire | 
| pany, which serves as distributor for 


that profits can be increased by so | 
doing. We may take on a few deal- 
ers in 1931, if money loosens up. | 
We will play them close to the belt, | 
however.” 

Du Teau Chevrolet Company took 
on one additional dealer during 1930. 
The company’s territory lies close | 
to Lincoln and the dealers as a rule 
have only a demonstrator in stock, 
as a new car can be obtained from 
the distributor almost immediately | 
when a Sale is made. As a result 
of this condition, the Du Teau com- | 


gards dealer stocks, and its chief | 
concern is in keeping dealers on the | 
job by personal contact, and in pro- 
moting newspaper advertising. 

J. H. Markel Hudson-Essex Com- 


all of Nebraska and western Iowa 
and maintains main salesrooms at 
Omaha and Lincoln, has succeeded | 
fairly well in keeping its dealer or- 


have a far bigger market for cars of | Inc., both of which figured in ex-| service stations, with representation | ganization functioning in satisfac- 


moderate price, as well as the bet-| pansion moves during the spring'in practically every section of the | tory manner. 


ter used cars.” 


and summer. 


city. 


Dealers have been 
kept well supplied with factory-pré-! 


pared literature and have been con- 
tacted regularly by mail and in per- 
son. Several dealers were dropped 
during the year, but in most cases 
new ones were taken on. Mr. Markel 
believes that a constant and com- 
prehensive advertising campaign 
carried on in a select list of news- 
papers over his territory was instru- 
mental in peping up sales consider- 
ably and in keeping up dealer en- 
thusiasm, A rigid collection policy, 
in comparison to 1929, was followed. 
The Markel company started to 
bring in its new cars from the fac- 
tory at Detroit in 1930 by trailer 
convoy and the practice is being in- 
creased to a considerable extent. 
The De Brown Auto Sales Com- 
pany, Studebaker distributor, which 
is one of Nebraska's larger distribu- 
tors, maintaining salesrooms in 
Omaha and Lincoln, reports that it 
kept its dealer organization fairly 
intact, and maintained its usual 
personnel as well. Studebaker sales 
kept up remarkably well in Nebraska 
in 1930 just because the De Browns 
rolled up their sleeves and went out 
after the business. The company 
made no cut in its advertising pro- 
gram and worked harder than ever 
before on the service end last year. 
O'Shea Motor Company and Rog- 
ers Motor Company, Ford distribu- 
tors for Lancaster county, were re- 
ceiving all of their new cars by 
trailer convoy from the Ford branch 
at Omaha at the end of the year. 


horsemen 
of motor car 
selling : 


1. Product 

2. Price 

3. Discount 

4. Management 
On Oakland's 
team 

they click 

to win 

for the 
dealer 


OAKLAND 8 
PONTIAC 6 


Oakland Motor Car Co 
Pontiac, Mich. 
Division of General Motors 


Making new ager 
and keeping the 
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Buses vs. Railways 


N a recent session of the Interstate Commerce Commission 
in Chicago, J. F. Horterfield of the Illinois Central Rail- 


road Company sees the railroads being forced into steady | 





Mr. Horterfield cited | 
railways were losing | 


retreat by motor bus competition. 
statistics which indicated that the 
2,324,631 train miles to the buses. 

Granting that this is so, we can only see the statement | 
as a confession that the buses are doing a better job at a} 
lower cost than the railways. The public has not shifted its 
patronage from the railroads to the buses because it likes the | 
drivers and wants to give them wages. It does not even 
patronize the bus lines because it owns stock in them and_| 
wants to protect its investment. It rides in buses because | 
they provide more convenient, more flexible and more eco- | 
nomical service. 


It might be possible to throttle motor bus development | 
by hostile laws and drive some of the lost traffic back to the| 


railways, but in the final analysis the traveling public is 
going to be the sufferer. It is going to pay higher rates for 
inferior service. 

Forty-four legislatures are going to be in session this 
year. In many of them legislation hostile to motor truck and 
motor bus transportation will be introduced. The fight to 
block this type of legislation is not only the fight of the auto- 
motive industry which builds trucks and buses; it is actually 
a fight in which the general public is most interested. We 
need all the backing we can get to prevent inimical and 
crippling legislation against the most efficient type of trans- 
portation that we have yet found. 


Selling Sets 


| 11-17—Cincinnati, 


| 24-31—Allentown, 





ECENTLY there came to the attention of this newspaper 

the case of a dealer reader whose accessory department 

had sold 600 tires of a well known make in the course of the 

last season. This number was large, considering the size of 

the dealership and we sent a representative to interview the 

merchant as to how it had been done. The dealer turned our 

man over to the head of this particular department, who 

proved to be an alert youngster not so many years out of 
high school. 

There were three salesmen in this dealer’s 
department,” plus the very much alive head. 

Asked how he managed to turn over 600 tires under the | 
conditions obtaining, the young man smiled and answered: 
“By selling sets.” 

He had taught his salesmen, whenever a customer came | 
in for a tire, to make an inspection of the entire rubber equip- 
ment of the car. If other tires beside the one offender showed 
signs of wear the salesman pointed it out and suggested com- | 
plete equipment all around. They pointed out the trade that 
could be made while the other tires were in reasonably good 
condition. They stressed the pleasure of driving without tire | 
worries for a whole season and they must have done their | 
work well, because more than 400 complete sets of four were 
sold. In some cases they actually sold five tires to a customer 
who had come in for one. 

This carries out the real meaning of the time-honored 
slogan “Ask Them to Buy.” Few customers buy against 
future needs. Most of them delay until actual need makes the 
purchase imperative. Yet the real salesman can induce sell- 
ing by constructive and honest suggestion. We need more 
such salesmen in the automotive industry. 

x 


* * 

If the New York show has taught anything, it is that 
public interest in new automotive developments is keener 
than ever. The crowds have been excellent and they have 
been inquisitive. They have wanted to know exactly what 
free-wheeling means; they have insisted on seeing the “work- 
ings” of the cars instead of being satisfied with the up- 
holstery. 


“é 


after-market 


| 
| 


| WESTERN ELECTRIC ‘HAS 
14,000 WORKERS IN ONE 


PLANT ON STAGGER PLAN| 


Newark, N. J., Jan. —Normal | 
working conditions of a fovne and- a- | 
half or six-day week for 14,000 em- 
ployees of the Kearny Works of the | 
Western Electric Company are i 
the offing, according to state ments | 
made today by company officials. | 
While it was not stated that the 
plant would go back to the peak-| 
load condition of 20,000 hands as in 
1929, it was pointed out that normal 
conditions are approaching, and the | 
company would not definitely estab- 
lish a five-day working week, as has 
been rumored. 

On. the contrary, said Stanley s. | 
Holmes, vice-president of Western 
Electric and Kearny Works man- 
ager, the five-and-a-half-day week 
will soon come back, with the 
gradual picking up of manufactur- 
ing operations. 

The plant is now being operated 
under the stagger plan, Mr. Holmes 
explained, which provides that when 
a department has not sufficient 
work to keep the full force of that 
department working full time of 
five and a half days, the work is 
apportioned to keep all hands work- j 
ing on fewer hours a week. The 
plan is to give some employment to 
all, rather than give all to some and | 
none to others. 


COMING EVENTS | 


JANUARY 


10-16—St. Louls, Mo. National Roadbuild- 
ers’ show and convention. 
10-17—Buffalo, N. ¥. Automobile Show. 
10-17—Milwaukee, Wis. Automobile Show. 
10-17—Philadelphia. Automobile Trade As- 
sociation annual show. 
10-13—Newark, N. J. Automobile Show. 
0. Automobile Show. 
13-17—Evansville, Ind. Automobile Show. 
17-24—Boston. Automobile Show. 
| 17-24—Detroit, Mich. Annual Show, Con- 
vention Hall 
7-24—Hartford, Conn. 
at state armory. 
17-24—Montreal, Can. National Motor 
Show of Eastern Canada at Stadium. 
17-24—Baltimore, Md, Automobile Show. 
7-24—Pittsburgh, Pa. Automobile Show. 
19-22—Chicago. National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. | 
19-23—Detroit, Mich. Society of Automo- 
tive Engineers’ annual meeting. 
19-24—-Omaha, Neb. Automobile Show. 
19-24—Elmira, N, ¥. Automobile Show at | 
Armory. 
19-24—Niagara Falls, Y. 
Show 
19-24—Omaha, Neb. 
19-24—Louisville, Ky. 
19-24—Rochester, N. Y. Automobile Show 
21-22—Milwaukee, Wis. Wisconsin Petrol- 
eum Association meeting. 
23-24—Oklahoma City. Oklahoma Petrol- 
eum Marketers’ meet- 


Ti. 
Show. 
24-31—Altoona, Pa. Automobile Show at 
Jaffa Shrine Mosque 
Pa. Automobile Show 
sponsored by Lehigh Automobile 
Trade Association. 


24-31—Cleveland. Automobile Show. 
4-31—Washington, D. C. Automobile 
Show 


24- 31—Albany, N. ¥. Automobile Show. 


24-Feb, 1—Los Angeles. Automobile Show. 

£6-27—Chicago. National Automobile 
Dealers’ Association conventicn. 

26-31—Springfield, Mass. Automobile Show 

26-31—Syracuse, N. ¥. Automobile Show 
at Armory. 

26-31—Portland, Maine. Automobile Show 
at Exposition Building. 

28-31—Harrisburg, Pa. Automobile Show. 

29-30—Grand Forks, N. D. North Dakota 
Division, Northwest Petroleum In- 
stitute meeting. 

31-Feb. 7—San Francisco. Automobile Show. 


FEBRUARY 
31—Feb. 7—Twin Cities. Northwest 
Automobile Show, jointly spon- 


sored by St. Paul and Minneapolis at 
the Minnesota State Fair Grounds. 
2- 7—Scranton, Pa. AutomolLiie Show. 
2- 7—St. Louis. Automobile Show. 
3—Minneapolis. Auto Trade Associa- 
tion convention. 
Automobile Salon, 
7-14—Kansas City. Automobile Show. 
9-14—St. Petersburg, Fla. Automobile 
Show at Winter Garden 
9-14—Duluth, Minn. Twin Ports Automo- 
bile Show, held by Duluth and Su- 
perior, Wis., dealers. 
9-14—Denver, Colo, Automobile Show. 
il- 13—Chicago, Ii. American Society of 
eee Engineers’ fuel meet- 


Automobile Show. 





N. Automobile 


Automobile Show. 
Automobile Show. 





ASsocitaion 


ing. 
24-31—Chicago, National Automobile 


Jan. 


7-14—Los Angeles. 


in 

14- t0—tibeneneiie, Automobile Show at 
State Fairground. 

16-20—San Francisco. Society for Steel 
Treating National Western Metal 
and Machinery Exposition. 

21-28—San Francisco. Automobile Salon. 

21-28—Quebec. Canada. Automobile Show. 

22-March 1.—Los Angeles. Pacific Coast 
Transportation. Exposition at 
Shreve Civic Auditorium. 

Ia. Automobile Show 


o. Ohio Petroleum 
Marketers’ Association meeting. 

24-March 1—Seattle, Wash. Automobile 
Show at Civic Auditorium. 

N. J. Automobile 


23-28—Des Moines, 
at Coliseum. 
24-26—Columbus, 


25-March 2.—Camden, 
Show. 
MARCH 


6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show. 
7-14—Brooklyn. N. Y. Automobile Show. 
9-14—Wichita, Kan. Automobile Show at 
Forum. 
11-13—Detroit, Mich. Michigan Oil Men's 
Association meeting. 
16-22—Los Angeles, Cal. 
Oil Equipment 
Exposition 
19-21—San Antonio, Tex. Sixteenth annual 
meeting, American Association of 
Petroleum Geologists. 
30-April 3—Indianapolis, Ind. Eighty-first 
meeting, American Chemical Society. 


Second Annual 
and Engineering 


15 per cent. 


| year. 


NATIONAL AUTOMOBILE SHOW 
ENTERS CLOSING SESSIONS 


“ALUMINUM INDUSTRIES 
LIBERALIZES JOBBER 
PARTS RETURN POLICY 


(Continued from Page 1) 
ticular territory and other factors 


having a bearing on sales in that} 


section. 


Obsolescence long has been the} 


greatest menace facing the trade, 
according 
General] Sales Manager F. J. Glen- 


non of Aluminum Industries, and 
the company’s attitude is that this 
plan will strengthen the 
through elimination of fear, hereto- 
fore prevalent, that he will be load- 
ed up with an inventory of obsolete 
parts. 
sult in better service to the trade in 
the fact that the jobber will be in- 


duced to carry a heavier inventory, | 
fortified with the knowledge that. he | 


be protected on obsolescent 


will 
parts. 
Briefly, he is permitted to return 
of his annual net pur- 
in each line the following 
With a minimum turn-over 
three times a year, he will be 
privileged to return 15 per cent. of 
his inventory and in the event he 
has four turnovers in any line he 
is allowed to return 20 per cent. 
It is stipulated that the jobber 
returning merchandise must ac- 
company it with an order for the 
same type of goods, equivalent to 
the amount returned. He will not 
be permitted, in any case, to re- 
turn amy one of the seven lines 
manufactured by the company and 
order an equivalent amount of 
some other line. 


SMITH ATTACKS TAX 
LOAD ON MOTORISTS 


(Continued from Page 1) 


due, Such a bill, he said, should de- 
fine the limitation of these taxes to 
a fair ratio of total road costs in 
each state, should prevent too many 
different forms of levies and should 
insure that these taxes are applied 
only to road purposes. 

“The motor vehicle will continue 
an easy prey to taxation,” he said, 
“as long aS So many agencies are 
permitted to tax it. Today, in ad- 
dition to state taxes, gasoline, regis- 
tration, property, etc., we have a 
growing number of special county 
and city levies. The only way to 
stop the plundering is to insist that 


chases 


the state be the only taxing agency. | 


“In defense of our position that 
the motorists’ 


high, let me give you a few facts 
and figures:— 

“In the period 1921 to 1929, spe- 
cial assessments on the car owners 


increased 509 per cent., as compared | 
with an increase of 153 per cent. in | 
car registration and an increase of | 


only 45 per cent. in expenditures on 
state highways. 


“In the same period the 


aad 


average 


car tax throughout the country in- | 


creased from $12.22 a year to $29.41 
a year. 

“In 1921 special motor taxes rep- 
resented only 11 per cent. of all in- 
come for state, rural and city | 
streets, whereas in 1929 these spe- 
cial taxes represented 42 per cent. 
of all income for these purposes. 

“In the year that has just = 
special Motor taxes amounted 
$930,000,000, which is more Ba 
was spent on the maintenance and 
new construction on the 314,000 
miles of road embodied in our state 
highway systems.” 


P. E. MYERS MOTOR CO. 


TO HANDLE BUICK LINE, 


Canton, O., Jan. 9.—The Paul E. 
Myers Motor Company has been ap- 
pointed Buick sales and service rep- 
resentative for this territory. The 
Myers Motor Company has been in 
business here for several years and 
will succeed Dunkel and McVey as 
Buick distributor. 


to Vice-President and| 


jobber | 


| tendance certainly 


: | ords for New York. 
The plan is expected to re-! 


contribution to the | 
road bill is now proportionately very 


(Continued from Page 1) 
Retail sales were fully 
| previous record. 

As an instance showing the tend- 
ency, N. E. McDarby, director of 


up to any 


| sales of Auburn, announced today 


that retail sales of his company at 


|the Palace had run considerably 


ahead of last year. McDarby at the 
same time announced that distribu- 
tor and dealer orders taken at the 
factory during the first half of the 
week were almost double for the 
same period last year. 

From the point of view of the in- 
dustry, the outstanding feature of 
the show was the unusually heavy 
dealer attendance. In past years 
New York has not attracted the 
same proportion of dealers that Chi- 
cago has. This year the dealer at- 
broke all rec- 
Chevrolet had 
2,000 dealers at its banquet, Willys- 
Overland had 1,200, Oldsmobile had 
1,100, Oakland had 1,000 at its meet- 
ing and banquet, Nash had 1,000 at 
its luncheon. Other companies had 
far more than their usual quotas of 
dealers on hand. The automotive 
merchants are taking nothing for 
granted in 1931. They purpose get- 
ting their information first hand. 

Sales executives of many of the 
companies with whom representa- 
tives of Automotive Daily News 
talked agreed that the spirit of the 
dealers is excellent; that they know 
that there is a fight ahead in 1931, 
but believe they can make the year 
one of greater prosperity. It is 
everywhere asserted that the show 
has been an admirable tonic. The 
announcement by the National Au- 
tomobile Chamber of Commerce that 
new model announcements will be 
confined to November and Decem- 
ber, instead of being scattered 
through the year, has had an in- 
spirational effect on the dealers. 


CHICAGO 

SHOW 

ISSUES OF 
Automotive 
Daily News 


| January 24—Saturday 

| January 26—Monday 

| January 27—Tuesday 

| January 28—Wednesday 
| January 29—Thursday 
January 30—Friday 


| In addition to the reg- 


‘ular circulation of Auto- 
‘motive Daily News there 
will be Daily Distribution 
_in Chicago to those in the 
trade at the hotels, meet- 
ings, show booths, etc. 


|Mail distribution to dif- 
ferent groups daily, in- 
cluding fleet owners, bus 
|owners, dealers, distrib- 
“utors, jobbers, factory 
| men and others. 


'Make Your Space Reser- 
vations Now. 


H. A. TARANTQOUS, Bus. Mgr. 
GRAYBAR BUILDING NEW YORK CITY 


WESTERN OFFICE 
Willard R. Cotton, Mgr. 
333 No. Michigan Ave. 
Chicago, I)l. 


DETROIT OFFICE 
Geo. M. Slocum, Mer. 
Fisher Building 
Detroit, Mich. 
EASTERN OFFICE 
J. Edward ocaulaine Mer. 

Graybar Buildi 
New York City” 





MERCHARIDISING 
ACCESSORIES 
EQUIPMENT. 


Gibson Company,| 


Other Hoosier 
Firms Expand 
Practice. as Results 
Prove Worth; Use 
Services of Profes- 
sional 


INDOW dressing, if 

properly and attractive- 
ly done, more than pays for 
itself, in the opinion of offi- 
cials of the Gibson Company, 
active in the Indianapolis 
jobber field. 

The power of suggestion is partic- 
ularly strong in a_ well-arranged 
window display, it is held, and by 
frequent changes of the articles on 
exhibit, a great deal of aid is given 
customers by keeping them informed 
or reminded of merchandise on the 
jobbers’ shelves. 
afforded by special decorative ef- 
fects used in trimming also lends 
color to the display and makes the 
appeal to the purchaser even 
stronger than under ordinary cir- 
cumstances. 

The practice of effecting attrac- 
tive window displays has grown ex- 
tensively in local jobber circles in 
recent years until today practically 
all, or at least all that have exhibit- 
ing space available, maintain an 
elaborate arrangement in this re- 


spect throughout the year, changing, | 


of course, as each succeeding season 
brings one object of merchandise 
into the limelight and pushes an- 
other into more or less obscurity. 

Recently a number of wholesalers 
have engaged the services of a pro- 
fessional to carry out this particular 
line of endeavor and have learned 
that, for the small fee exacted for 
the work, it is accomplished in much 
less time and with much greater ef- 
ficiency and effectiveness. 

Window displays are changed at 
regular and frequent intervals, 


in an effort to keep pace with the 
seasonal trends for the benefit of 
the public and the automotive sup- 
ply purchaser. 

Adequate display facilities, 
whether in the window or inside the | 
storeroom, 


pany. 

In strictly automotive lines, 
dealer or shop operator need only 
look around a bit to find the object 
of his particular need. Everything 
from the most insignificant re- 
placement to the most expensive 
sort of service device will be found 
in advantageous display on the 


floor or shelves of the Gibson com- | 


pany. 
. Often special electrical, hydraulic 
or mechanical equipment will be 
found constructed in actual oper- 
ating condition on the salesroom 
floors for the inspection of the trade. 


A mechanical department is main- | 


tained for quick service of a nature 
that may be beyond the ability of 
a particular customer to handle. 
Highly trained workmen conduct the 


machining processes where regrind- | 


ing and other major tasks in motor 
repair and rebuilding are cared for. 


A staff of well-trained clerks is| 


maintained throughout working 


hours and they are usually kept go- | 
ing at top speed. On another floor | 
of the company’s big building a large | 


office force is constantly at work 
filling orders arriving by mail. 
On a specia! display board are 


tacked about a hundred letters re-| 
world, | 
of 


ceived from all parts of the 
indicative of the broad scope 
operation of the Gibson company. 


TO MAKE PISTON RING 


Ontario, Cal., Jan. 9.—H. B. Dean 
has announced plans to open a fac- 
tory for the manufacture of the 
“Never-Leak” 
tion of the piston ring will start 
early in January at the factory 
building acquired at Bon View Ave- 
nue and California Boulevard. 


The background | 


as | 
in the case of the Gibson company, | 


are considered essential | 
in the operation of the headquar- | 
ters branch of the Gibson company. | 


the 


piston ring. Produc- | 


eee 


(GREATER flexibility in badgeting 

control to stabilize the produc- 
tion trend during the usually de- 
pressed month of January is being 
urged by an official of one of the 
national associations. Pointing out 
that the first month of the year is 
usually the nadir of business activ- 
ity, he declares that depressed con- 
ditions are accentuated by the fail- 
ure of most firms to plan their budg- 
ets sufficiently in advance to per- 
mit a continuous flow of manufac- 
turing operations. 

“Too many firms take it for 

granted that January activity is 
usually the lowest of the year,” he 
explains, “and consequently make 
no effort to even out the production 
trend. One of the remedies would 
| be the proper budgeting of working 
schedules sufficiently in advance to 
permit a plant’s operations to con- 
tinue at an even pace through Jan- 
uary. 

“Let us assume that a manufactu- 
rer turns out 120,000 tires or some 
other product a year. Roughly, this 
would mean 10,000 tires a month, If 
he is like some of the firms utiliz- 
ing a loose budget control system, at 
the end of December he regards his 
budget for the year as closed and as 
a separate entry from next year’s. 
Consequently during the first two 
| or three weeks of January his plans 
for the coming year are not suffi- 
ciently well established as a guide 


to permit his proceeding with a nor- | 


mal production flow. The result is 
that his plant’s operations are re- 
duced, pending final approval of the 
budget, workers are laid off and he 
has delayed buying materials vital 
to his needs, thus halting the activi- 
ties of producers dependent on him. 

“This hiatus in business activity 
during the first part of January is 
widespread and results in further 
depressing the production curve. Ob- 
viously proper budgeting cannot 
| eliminate the decline entirely, but it 


Denver Jobbers Expecting 
1931 to Prove Productive 


ENVER, ‘Col., Jan. 9.—Declaring 

that business in this territory is 
beginning to show definite signs of 
an upward trend, coupled with the 
feeling that the depression is on its 
| last legs, Denver automotive jobbers 
are unanimously of the opinion that 
the coming year will be productive 
of good business. 

However, this improvement is ex- 
|pected to come very gradually, so 
that the major effects will not be 
apparent until the latter part of 
1931. Jobbers of this city, while ad- 
mitting that business has undoubt- 
edly suffered, maintain that 1930 
was at least a fair year in the vol- 
ume of business done, and might 
conceivably have been much worse. 

A. S. Amilon, purchasing agent 
for the B. K. Sweeney Electr#@al 
Company, states that in his estima- 
tion, the business outlook at the 
present time is fair, with improve- 
ment in conditions forecast. He, 
however, expects the improvement 
to be very gradual, inasmuch as 
there are no signs on the immediate 





horizon to give rise to more opti-| 
| marked by a very decided improve- 


mistic expectations. 

Sharing the belief of most auto- 
motive jobbers, J. N. Crosswy, 
|} ager of the automotive department 
of the Hendrie & Bolthoff Manu- 
facturing and Supply Company, 
states that business with his com- 
pany for the past year in its auto- 
motive lines, while not 
high point of the past few years, 
| has, nevertheless, been fair, and 
|}not nearly as bad as it might have 
| been. 
| Mr. in 


Crosswy says, however, 


Window Dressing Pays, 
Editor's Column 











man- | 


up to the} 


| ual, 
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can assist in stabilizing the trend | 
and, by assuring some workers of | 
wages will maintain purchasing 
power, thus aiding other industries. 
“Probably the outstanding exam- 
ple of excellent budgetary control 
is that employed by a manufacturer | 
which makes 40,000 items in more 
than twenty separate lines. Through | 
its system of budgetary control this 
company is enabled to issue each | 
month a separate profit and loss 
statement on each individual line, 
or over twenty statements a month. | 
“In this organization the plans | 
for each fiscal period are prepared 
about three months in advance and 
are so worked out that a constant | 
flow of manufacturing activity is | 
maintained during the early weeks 
of January. The result is that the 
firm has a steady pay roll, even in 
the first month of the year, of 
about 2,000 workers, whereas unde! 
its old system the number of em- 
ployees dropped as low as 600 dur- 
ing January and climbed as high as 
3,500 during peak periods of activity. 
“The main trouble lies in the fact | 
that most firms have a miscon- 
ception of the functions of budge- 
tary control. They believe’ that 
once a plan is made it should not 
be deviated from. They must 
change their entire approach and 
regard budgets not as finally con- | 
structed plans, which must be strict- | 
ly adhered to but as guides which 
can be revised when necessary. 
They must reorganize their busi- 
ness set-up so that it is amenable | 
to change made necessary’ by 
significant business news and vital | 
revisions in industry. 
“Finally, they should start their | ® 
planning sufficiently in advance of 
the beginning of their new fiscal 
year so that no gap in their pro- | 
duction schedules will appear. This | 
period should be determined by the | 
individual necessities of different 
types: of industries.” 





_ Indianapolis Jobber Finds 


| bers 


| Same 
| tightening of collections that pre- 


| ing 
}needed. Now 





view of existing conditions, he hesi- 
tates to make any predictions for 
the coming year, fearing that they 
are prone to be made on the basis 
of hope, rather than upon any 
sound business facts. He admits 
that he cannot predict the future, | 
but still remains optimistic. 

“Our year was not as good as we 
would have liked, and is frankly a 
considerable let-down from some of 
the peak years which we enjoyed,” 
is the statement of R. E. Dreyer, 
manager of the Moore Hardware 
and Iron Company. 

On the other hand, this old line 
firm has made money for the year, 
and is confident that the worst of 
the present period has been past, 
and things are looking up. Mr. 
Dreyer points out the fact that not 
a single employee has been laid off, 
and the organization has been kept | 
intact to be prepared “for business. 
when it does get back to normal | 
once more. 

It is the opinion of Bert Foster of | 
the Foster Auto Supply Company, = 

| 
| 





that the past month has _ been 


ment in feeling at least among 
Denver business in all lines, with 
a consequent better trend in selling 
Basing his supposition on such | 
facts as these, Mr. Foster dec lares | 
that he is confident that a gradual | 
improvement in business will be | 
seen in the near future. He points | 
out, however, that this will be grad- 
and will not be very evident 
for several months. He expects that 
1931 will be really productive of good 
results before the year is over. 


jas satisfactory. 


SEATTLE, Wash., Jan, 9.—With 


car owners having only the most, 
| necessary repairs made during the 


past year, parts and equipment job- 
in the Seattle territory .are 
looking forward confidently to sub- 


stantial gains in 1931 business. This 
practice of putting off, they feel, 
will necessitate many large jobs from 
now on, particularly with the arrival 


| of spring. 


With the beginning of 1930, job- 
bers in the Seattle section faced the 
slowing up of buying and 


vailed throughout the country. 
Sales were but fair for the open- 
ing months, and it was late in the 
spring before steady gains began to 
manifest themselves. Still business 
was not as good as had been ex- 
pected. The summer went along at 
a healthy clip, but not big. On the 
whole, from April to October, the 
jobber who was on the job did very 


| well, 


Then there was a slight drop off, 
while November and December came 
back to exceed the corresponding 
months of 1929, those being the first 
months after the stock market 
crash, and comparisons being fairer 


than with peak months prior there- | 


to. 

The parts business was held back 
the past year, due to a diminution 
of the big overhaul jobs. Car 
owners had service jobs done, and 
small repair work, not asking for 
the complete job, as a rule. 


now look forward confidently to 
gains during 1931. More and more | 
of the old cars will need work of a | 
bigger character done on them. 

George Morrissey of Northwest | 
Bearing and Parts Company, sum- | 
marizes the business along these 
lines. 

“Car owners have not been buy- 
repair jobs until they were 


are needed and so I look for steady 
gains in sales from this time on,’ 

|he declared. “There is no need to 
feel any alarm over the future of 
the jobbing trade. The coming year | 
will be better than 1930, but not a 
great deal.” 

Car owners have been hanging on | 
with the old car in just fair repair, 
about as long as they can, and so 
now more work is in sight in the 
opinion of Thomas Musolf, of Arma- 
ture Electric Works. “Right now the 
shops are doing 80 per cent. 
work than six months ago.” 

W. L. Strahl, 
& Wright, summarizes the past year | 
Shop equipment | 
sales were slow, but the situation 


improved toward the closing months | 


of the year. 

“There is a strong tendency for 
increased shop equipment business,” 
he said. “The live shops are begin- | 
ning to look ahead for the work 
coming during 1931. During the}! 
year there was some tendency to 
cut prices, but this is now pretty 
well stabilized. The several gas 


wars did not help the local condi- | 


tions any, and had an effect in re- 


But be- | 
cause of this very fact, the jobbers | 


more complete jobs | 


more | 


manager of Ballou | 


DISTRIBUTION | 
SHOP EQUIPMENT 
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‘Pacific Northwest Jobbers 
Expect Improved 1931 Sales 


ducing equipment sales. Now this 
seems to be on a better basis. 

“The future looks very good. AS 
new cars move, dealers will turn 
more attention to shops and all de- 
partments will pick up, I feel cer- 
tain. The upturn in general busi- 
ness in this section should be well 
underway by early spring. 

“Lumber is basic industry here, 
and reports show that production is 
now under consumption, and in- 
creased logging activities are in the 
offing. Within the next sixty days 
there will likely be a big improve- 
ment in the Igmber industry. Other 
industries in the Northwest have en- 
joyed a good year, on the whole.” 

The P. J. Cronin Company ex- 
panded considerably, going into new 
quarters and adding some new lines. 
Steady gains in volume of sales 
were voted from April until the 
height of the season. 

Accessory sales were slow early in 
the year, according to Gordon H, 
Dickson of the firm of that name. 
| Trunk sales were off in the propor- 
tion that car sales were slow. 

“All signs point to a bigger trunk 
year during 1931 than in 1930,” he 
said. “Car heaters and other sea- 
sonable products were in stronger 
demand this year than ever before.” 

This fall jobbers report more 
business in chains, anti-freeze solu- 
tions, fog lights and such seasonal 
articles than in former years. 


oe ee 0 ee eee: =m, a) eee 030 


WV holesale 
Brevities 


LLL) A) A > ee ee 4% 


—_ OED DOD, 


Philadelphia, Jan. 9.—A big turn- 
out of members and their friends 
greeted the annual Christmas frolic 
of the Automotive Service Associa- 
tion, held in the rooms of the Phil- 
adelphia Automobile Trade Associa- 
| tion, 715 North Broad St. George 
|S. Duval, service manager of the 
| Reo Philadelphia Company, was 
awarded the prize donated by 
United Motors Service, Inc., namely, 
|a Delco automotive radio set, and 
|}other prize winners were Spegel- 
| berger and Schiller, of the West 
Philadelphia Buick Company; Ed 
| O’Brien, Walter Surrell, and M. 
|Staley, the latter of the Wilkie 
| Buick Company. 


Camden, N. J., Jan. 9.—The Davis 
Brake Company of this city has 
added to its lines the Double Dia- 
mond gears, Ray Day pistons, New 
Departure bearings and Timken 
|roller bearings. 


Richmond, Va., Jah. 9 (UTPS).— 

| P. C. Rhodes & Co. of 256 North 
| McDowell St., Charlotte, N.C., have 
recently been appointed wholesale 
| distributors for the products of the 
Southern Friction Fabric Company 
| of Charlotte. 





Passaic, N. J., Jan. 9.—C. P. Van 
Genderger of this city has added 
| the Multibestos brake-lining line. 
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‘The Pendulum Will Swing 


Back for 


I. L. STAYART 


Sins Auto Parts Company 


THE twelve months of 1930 have | 


been successfully hurdled and 
the calamity howler can no longer 


go out of his way by adding up the} 


individual figures representing the 
year just past and proudly point to 
the total of thirteen as-another con- 
tributing factor that brought about 
an ebb tide in the business world. 
However, we have refused to drift 
and the days. of 1930 were busy ones 


Prgsperous Year 


From president to office 
daily tasks were construc- 
| tive ones. The grindstone has been 
kept busy. Factory tools and men- 
tal faculties are sharpened in prepa- 
ration for the influx of business al- 
ready visible on the horizon. 

Naught can stop the pendulum 
swinging the other way with in- 
creased momentum as day after day 
is checked off and we are looking 
upon 1931 with utmost confidence 
in America’s ability to stage a come- 
back with a vengeance, 


for us. 
boy our 
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AUTOMOTIVE DAILY NEWS, 


. Problems of Transmission 


Design 


The following, in part, is a dis- 
cussion of the problems of trans- 
mission design which was prepared | 
by R. Dean-Arverns, A. M. I. A. E., | 
and which appeared in a recent 
edition of the British publication, 
The Automobile Engineer. It will 
appear serially in The Automotive 
Daily News. ‘ 

“Commenting on the attention 
given to transmission design and | 
the favorable developments which | 
have resulted from these studies, | 
the author states that it is a fallacy | 


3750 


L) 


\ 


la ak ltt 


@ 
¢ 
S 

- 
2 
a 
3 
3 
> 
S 
Ns 
E 
. 
° 
s 
= 
o 
& 
- 
& 
“ 


MPH 
FIG. 1. Full lines represent road 
lines, 


te conclude that over-a]] dimensions 
must necessarily be small as these 
figures are, necessarily, governed by 
operating conditions rather than}; 
appearance. The demands of high 
power engines and sustained torque 
make it reasonable to expect an 
increase 
the width of tooth faces while tooth 
faces must be designed as low as 
permissible in order to insure silence 
in operation and long service. Con- 
tinuing the author states: 
“Elimination of noise is the point 
that gives rise to the greatest con- 
cern. Its sources are numerous, 
while, at the same time, it is de- 


pendent to no small extent on sur- | 


rounding conditions. The method 
of suspension of the unit in 
frame, the resonant qualities of | 
the gear case material, the profile | 
of the case and the stiffness of the 
shafts may be mentioned as possible 
causes of noise other than those | 
arising from faults in manufacture | 
or from the gear teeth, in the strict | 
sense. A too rigid chassis frame in | 


combination with a resonant gear | Hlinois 
case will cause a most unpleasant | Hl, ’29 


| 
| 
| 


| \ 
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unloaded condition 


rather than a decrease in| 


the | 


drumming. It must not, therefore, 
be assumed that the employment of | 
ideal gears will necessarily insure a 
quiet running transmission. The 
combined effect of other contribu- | 
tary causes will be further increased | 
should gear teeth inaccuracies be | 
present, and, in consequence, the | 


| gears should have a solid founda- | 


tion in the form of wide, sliding | 
surfaces mounted on rigid shafts. | 
The question of rigidity is one) 
which is not confined to diameter, | 
the end supports and bearing cen- | 
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;economy is certainly desirable. 


inaccuracies will reduce variation in| 
angular position equal to the sum | 
of such errors at the contact posi- 
tion of the teeth. Such inaccuracies 


must inevitably be the cause of ir- 
regular angular velocity between the 
driven and driving gear, the driven | 
gear alternately accelerating arid | 
decelerating in relation to its mesh- 
ing wheel. Rotational speed and 
tooth load are controlling factors in 
the magnitude of the effect pro- 
duced. Separations of the teeth will 
not occur when the torque trans- 
mitted by the driver produces de- 
celeration coincident with that pro- 
duced by the profile inaccuracies. | 
Immediately this condition is passed 
separation occurs and contact is es- 
tablished between the teeth in the 
form of impact. The resulting re- 
bound gives a hammering noise. 

“The rebound is affected some- 
what by the amount of allowable 
backlash, and it should be noted 
that such a pair of gears will. in| 
all probability run quietly up to 
the speed at which separation oc- 
curs. Separation and bounce may 
again be in ,evidence when the 
‘growling’ noise becomes. apparent. 
The reason for the difference in the 
type of noise is explained by the 
fact that the bounce may be damped 
cut before there is a further op- | 
portunity for impact to occur. Noise 
would, therefore, appear in this case 
to be due to local pitch errors, the 
to the number of revolutions of the 
frequency of the ‘growl’ being equal 
wheel. 

“Eccentricity of bore, however, | 
has a decided bearing upon this type 
of noise, as it produces a constant 
repetition of relative pitch and pro- 
file error, while on the other hand} 
the application of load to the tooth 
may possibly prevent separation. 
When such gears, however, are in 
constant mesh and running under 
practically no load, bouncing will} 
probably occur, and the question of | 
resulting backlash again becomes a 
source of trouble, a prolonged rat-| 
tle with no definite period being the | 
result. 

“One of the main causes of the 
‘whine’ noise would appear to be 
that of web vibration due to general 
finish of the gears and rough spots 
on the teeth. The presence of lubri- | 
cant between the tooth faces damps| 
out the natural vibrations between | 
the teeth to a great extent, and thus | 
assists in the production of a quiet-| 
er running transmission unit. The! 
foregoing points will emphasize the 
importance of careful production as 
distinct from design features, al- 
though the major sources of gear 
box defects can be eliminated by a 
design which combines structura) | 
rigidity with correctly graded ratios. | 

“The question of three or four} 
speeds is one which depends, among | 
other things, upon certain charac- 
teristics, such as axle ratio, engine | 
speed, range of sustained engine | 
torque and road speed. The four-| 
speed transmission certainly permits | 
of lower engine speeds, which is| 
advantageous on account of reduced | 
Vibration and component stress, 
while the resulting improved fuel 
The 





j 


| third-speed ratio is the key of the 


resistance under load. Dotted 


ters being also of considerable im- ' 
portance. Gear wheel noises fall 
into three general categories: 

(1) A whine or ring, (2) those 
producing a low growl, (3) those 
emitting an irregular “hammer.” 

It is believed that “bounce” or 
rebound of the teeth in mesh is re- 
sponsible for the majority of tooth 
noises, a phenomenon that is appar- | 
ent under varying circumstances. 
It is, of course, accepted that the | 
relative velocity and angular posi- | 
tion of two wheels in mesh will be | 
correct when contact takes place at | 
the pitch point, but that any profile | 
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|matter, and the interdependence be- 
| ween axle and third-speed ratio is | 


a controlling factor. Should the 
engine be such that the gradient | 
performance of the vehicle with a} 
comparatively high axle ratio is| 
satisfactory, and the top gear xoad 
speed adequate, then it would ap- 


| pear unnecessary to employ a four- 


speed transmission. On the othe 
hand, should the engine power be 
inadequate to allow of a similarly 
high axle ratio, then by provision 
of a four-speed transmission a rea- 
approach to the desired} 
ratio is obtained. 

“In settling the matter of three or | 
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Production -- Engineering -- Factory - 


Weidenhoff Shows Ignition 


Testing 


Joseph Weidenhoff, Inc., Chicago, | 
Ill., is showing its improved models 
940 and 930 ignition synchronizing | 
fixtures and its ignition condenser | 
tester. | 

The model 940 ignition synchron- | 
izing fixture is operated by a 110-| 
volt universal motor with a speed 


range of from 5 to 90 miles per | 


The drive is through worm | 
gears which run in oil. The holding 
clamp is full-floating, flexible and | 
self-aligning. The device incorpo- | 
rates a rotary synchroscope, gradu- 
ated into 360 deg., which is used for | 
synchronizing contacts in terms of ; 
fly-wheel degrees; for checking 
quality and action of spark produced 
by coil and condenser at different 
car speeds; and, for cheeking auto- 
matic spark advance in degrees. A 
breaker plate is included which con- 
sists of a standard assembly with a 
four-lobe cam for checking current 
draw of coils through a low reading 
ammeter. A special meter is pro- | 
vided for testing condensers with 
110-volt a. c. current. The driving 
chuck is universal and is adaptable 
to all distributor shafts with or 
without gears. A tachometer is in- 
cluded for checking the operation of | 
the auiomatic spark advance and 
for noting the action of coil and 
condenser at different car speeds. 
A synchronizing light checks the 
contact setting. The price is $152. 

The model 930 is a general adap- 
tation of the 940 model, but Is | 
smaller in size and does not include 
the tachometer and universal driv- | 
ing chuck. A belt drive is used in 
place of the silent-gear drive on the 
model 940. A master coupling is | 
furnished in place of the chuck, 
and is said to drive about 85 per 
of the popular distributors. | 
Additional couplings may be ob- 
tained separately. The tachometer 
and universal chuck may also be | 
applied to the 930 model. It is| 
priced at $82.50. 

With the ignition condenser tester | 
maximum and minimum voltages of 
350 and 500 volts, a. c., are supplied 
through special] transformers of 100 





synchronous speeds then 
| a resistance. 


| the condenser is indicated by 





milliampere capacity. Two milli- 
ampere meters are mounted on the 


Devices 


Ignition condenser tester 


bakelite panel with a mechanical 
interrupter, control switch and 
necessary test leads and clips. The 
mechanical interrupter connects the 
condenser through one meter to the 
high voltage a. c. line at the maxi- 
mum voltage peak of the a. c. wave 
and eharging current is indicated 
on the charge meter in milliam- 
peres. The interrupter operating at 
switches 
condenser leads to the discharge 
circuit where it discharges through 
The discharge current 
is indicated in milliamperes on the 
discharge meter. The condition of 
the 
difference between the charge and 
discharge current readings. This 
instrument is priced at $34. 


MULLINS for 
STAMPINGS 


Quality—Service—Price 
VaR MON Ue Cee th mmo) to 


In the Cleveland and Pittsburgh 
District, Main Office and 
Works, Salem, Ohio. 


BRANCH OFFICES: 
332 S. Michigan Ave. 
Obtis  2 ee ete 


7-252 General Motors Bidg., 
erases Michigan 


CUMULATIVE NEW PASSENGER CAR 


Chevrolet 
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ANNOUNCES LINE 
OF AIRCRAFT 
INSTRUMENTS 


The General Electric Company, 
Schenectady, N. Y., 
line of indicating instruments and 
operating elements for aircraft, 
which includes oil temperature indi- 
cators, cooling liquid temperature 
indicators, oil pressure indicators, 
fuel pressure indicators and air 
temperature indicators. 

All the indicators operate on the 
principle of current flow in a re- 
sistance bridge circuit. 
in a variable resistance is compared 
with that in a fixed resistance, the 
latter being part of the indicating 
instrument and the variable resist- 
ance being in the separate element 
The resistance of the temperature 
element changes with temperature, 
and that of the pressure element 
changes with pressure. But a small 
amount of current is required (ap- 


proximately fifty milliamperes nor- | single oil slotted ring with a contin- | 


mally), the supply being a twelve- 
volt battery or equivalent. The ac- 
curacy of the instruments is not 
affected by variations in battery 
voltage. 

All the instruments are furnished 


with shock-absorbing cases which |_. ; ; F 
& | Sign is the only one which perniits it | are independent of each other and | 


conform to army-navy specifica- 
tions, and permit flush mounting on 
instrument panels. 


CIRCO ADDS SET OF 
PISTON ARBORS 
TO LINE 


CIRCO piston pin driving arbors 


Circo Products Company, Cleve- 
land, O., has introduced a new set 
of driving arbors for fitting piston 
pins. The set consists of ten heat- 
treated tools machined to fit 
straight or tapered holes for all 
size piston pins, and are of the 
proper outside drameter to permit 


driving the pin through the piston. | 


The set is packed in a wooden case, 
in which each tool is separated by 
partitions, and is designed to serve 
as a permanent container for the 
set. 


MOTOR TRAFFIC NEEDS 
CHANGES IN BRIDGE 
LEGISLATION 


Automobile traffic is rivaling 
water transportation in importance, 
declares the American Engineering 
Council in a report of its committee 
on bridge legislation, of which Her- 
bert S. Crocker of Denver, Col., is 
chairman. ‘ 

Too frequently in the past con- 
sideration has been given only to 
the possibilities of traffic under the 
bridge, according to the _ report, 
which puts the council on record as 
opposing all pending bridge legisla- 
tion which, unless radically altered, 
it asserts, would be positively in- 
jurious. Its opposition centers on 
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| Superior Introduces New 


Dual-Purpose Ring 


announces a/| 


NEW SUPERIOR VACU UM MULTI-OIL RING 


; pany, Detroit, Mich., recently intro- 
duced a new dual-purpose oil ring 


The Superior Piston Ring Com-, 


| 
| 


which is said to be new in principle | 


and design. It is known 
acuum multi-oil ring. 

The new ring is cast in two sepa- 
rate but identical parts and the 


the 


as 


slots are so flared from the inside | 


and grooved on one edge that when 
|formed into one ring it makes a 


uous annular groove. The double 
oil slot ring is formed by simply re- 
versing one of the rings, placing its 
| back to the face of the other, yet 
maintaining the continuous annu- 
|lar groove. The multi-oil ring de- 


| 


The clogging or blocking of oil in 


the drain slots (common in ordinary | 
is eliminated in the de-| 


oil rings) 
sign by flaring the slot on the in- 
side of the Vacuum ring—the out- 
let being larger than the intake. 
This is a new, exclusive feature, it is | 
claimed. 

The surplus oil is removed from | 
the cylinder wall back, yet the an- 
nular grooved reservoir retains suf- | 
ficient oil to lubricate the wall with | 
an annular film, assuring correct 
lubrication at the top speed of the 
motor, the manufacturers state. It 


Equipment—Development | 


INTRODUCES NEW TYPE 
BRINELL TESTER 


The Pittsburgh Instrument and 
Machine Company, Pittsburgh, Pa., 
nell testing 


machine, which 


ness tester. It is operated by 
the hardness number can be read 
directly from the gauge attached to 
the machine. The indentation is 
produced by a diamond semi-ball, 
2 millimeters in diameter, under a 
load of 120 kilograms. The ma- 
chine can be operated electrically 
from a light socket. After the test 
piece is in place and the motor 
| Started, it is only necessary to pull 


base and the load is automatically 
applied and released. It is claimed 
that accurate readings can be ob- 


alloys and that the impressions are 
small, with no damage to the fin- 
ished work. In the case of soft 
material, the test load can _ be 
changed from 120 kilograms to 30 





|is also claimed that caking cf car-| provided for this purpose. 


bon is diminished in back of the 
ring and in the piston grooves by 
the action of the two sections which 


to be used for either single or double | move independently with sufficient 
| oil solt ring, the manufacturers state. | freedom to reduce carbonizing. 


 Radi-Air Car Heater 


Easily Installed 


RADI-AIR car heater 


installation 


F. C. Purcell & Co., Detroit, Mich., ; collecting air chamber by a single | 


recently introduced a new car 


| heater which uses fresh air driven 


| through and warmed by the radia- 
| tor. The air is collected in an air 
chamber (1) mounted on the radia- 
| tor core which incorporates a tem- 
perature booster to heat the air. 
The heated air is conveyed back to 
the dash through a zine coated met- 
al duct (2) where it is fixed to the 


| , co " 
| the Denison bill, introduced in Con- 


committee on bridges of the House 
Interstate and Foreign Commerce 
Committee. 

Private capital should be encour- 


aged to construct toll bridges, the | 
council says in a statement of prin- 


| ciples to be considered in framing 
new legislation. A toll bridge, it 
|holds, should be permitted only 
|where the local authorities are on 
}record as not willing to construct a 
| free bridge. 
| A clause permitting recapture not 
|sooner than twenty years after the 
completion of the bridge is favored, 
and unreasonable limitations upon 
financing, design, construction and 
maintenance are opposed. 
“The present system of granting 
| bridge franchises,” the report points 
; out, “is the outgrowth of a hap- 


| screw. 


An aluminum finish cast | 
register, shown in the insert, is in- | 


| stalled in the dash (3) and controls | 


the volume by means of a damper. 


| The register head can be swiveled 


| making the installation. 


! 


| gress by the chairman of the sub- | 
| highways. 
| waste of time and does not in many | consideration of bridge permits 








| by spring clips. 


| amining 
| and 
| thereafter constructed 


It is held in place 
A single hole in| 
the dash is all that is required for | 
One model | 
The 


in any direction. 


fits all popular priced cars. 
price is $9. 


plicable before the advent of motor | 
transportation and vastly improved | 
It involves a_ great} 


ways protect either the interest of | 
the public or the investments of | 
those who build the bridges. 

“The act of 1906 delegated to the | 
secretary of war-and the chief of | 
engineers, U. S. A., the duty of ex- | 
and approving the plans | 
all bridges | 
over Nnavi- | 
gable waters and the settlement of | 


specifications of 


jall engineering and other technical | 


questions connected therewith. This 
task has been performed with ef- | 
ficiency and high regard for the 


| public interest, but until recently 


with a primary regard for the in- | 
terests of navigation. 

“The growing importance of | 
highway transportation has lately | 


hazard evolution of methods ap- been given recognition by the pres- | 


NEW DEVICE CLEANS 
CYLINDER BLOCKS 
AND RADIATORS 


Marquette Manufacturing Com- 
pany, St. Paul, Minn., is showing 
for the first time its new radiator 
and motor block flusher. This 
device, which is operated by a 
quarter-horsepower electric motor, 
consists of a tank and a bronze im- 
peller type pump, with two lines of 
hose which connect to the radiator 
and motor block from the _ tank. 
The cleaning fluid is circulated at 
a speed of thirty-five gallons per 


minute, and provision is made for | 


reversing the flow of the fluid at 
will. The lower part of the tank 


incorporates a baffle which permits | 


the introduction of air into the fluid 


stream, which assists materially in | 


the cleaning action, it is claimed. 
The device is very effective, the 
manufacturers claim, and has been 
recommended by the service depart- 
ments of several of the car manu- 


| facturers for use by their dealers. 


BUDD INTRODUCES NEW 
WHEEL AT SHOW 


Budd Wheel Company, Detroit, | 
Mich., is showing a new fabricated 
steel wheel which, in general ap- | 
pearance, resembles an _ artillery- | 
type wood wheel. It is made in two| 
sections, of stainless steel stamp- 


‘ings, flash-welded together. | 


| 
ent chief of engineers in the issu- | 
ance of instructions that due and| 
proper weight must be given in the 
to | 
both the traffic over and under the! 
bridge. | 
“As important as the interests of | 
navigation are, the chief concern of | 
many citizens of the United States | 
has shifted to a primary regard of 
those agencies which facilitate 
cheap, rapid automotive transporta- 
tion. Thus to many the traffic | 
value of a bridge far transcends any | 
consideration which may be given 
to water transportation, existing or | 
imagined.” 


Dallas, Tex., Jan. 9, (UTPS).— 
The Fort Worth Wheel and Rim 
Company, automotive jobber at Fort 
Worth, Tex., has opened a branch 
house at Houston, with A. A. Forbes, | 
Jy., in charge. The branch house | 


REGISTRATION STATISTICS, DECEMBER, 1930 
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Plymouth 
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out the starter at the front of the | 


tained from the hardest ste@is and | 


kilograms by tightening the screw | 


8 


has introduced a new type of Bri- | 
is | 
known as the Diamo-Brinell hard- | 
a | 
| system of weights and levers, and 


_WINTERFRONT 
helps Stutz 


set new 
cross-country 
record 


Proving necessity of 
motor heat regulation 
in sustained speeds. 


OVINTERFRONT 


Y automatically maintaining 

proper motor temperature in 
both warm and cold altitudes, Pines 
Winterfront played an important 
part in the record-breaking coast-to- 
coast run recently completed by 
Stutz. Such tributes to the efficiency 
of Pines automatic motor regulation 
are helping Pines dealers sell more 
Winterfronts than ever before. 


New Features 


The new improved Pines Winter- 
fronts are vertical in design. Com- 
bining beauty with eflicient auto- 
matic motor protection, they are the 
same style as those used on the most 
expensive motor cars. The new 
| models are equipped with a new 
instantaneous closing device which 
enables the owner to close his shut- 
ters when he stops his car. 

The fact that scores of Pines deal- 
ers throughout the country report 
the biggest sales in their history 
means that there is Winterfront 
business right in your community, 
Feature Pines Winterfronts and you, 
too, can get a good share of this 
profitable winter business. 

If you do not handle Pines Win- 
terfronts, get in touch with your 
nearest distributor. Or write us for 
his name. 





New Prices 


1d *20 


for small cars for large cars 


PrP} AUTOMAT |, a 
Py n 
Fa oie 


- 


WINTERFRONT 
COMPANY 


1151 N. Cicero Avenue, Chicago 
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Every coma | 
ated by New Jersey 
Transport Firm In- 
spected Daily; Own 
Repair Shop Han- 
dles Every Type of 
Servicing 


HE rapid growth of the 
bus system of the Pub- 
lic Service Co-ordinated 
Transport of New Jersey dur- 
ing the short period of its ex- 
istence is without parallel in 
the local transportation his- 
tory of this country, accord- 
ing to Matthew R. Boylan, 
vice-president in charge of 
operation. 

In 1924, when Public Service 
completed its first full year of co- 
ordinated street car and bus ser- 
vice, passengers carried on buses 
during the year totaled 76,451,240; 
bus miles operated totaled 15,704,663, 
and buses owned and in service num- 
bered approximately 775. By the 
end of the year 1929 acquisition of 
independent bus lines and devel- 
opment of new routes had so in- 
creased the extent of Public Ser- 
vice bus operations that passengers 
carried for the year increased to 
343,350,079; 
82,287,204 and buses owned and in 
service rose to 2,376. 

This represents an increase of al- 
most 350 per cent. in passengers 
carried, 424 per cent. in miles op- 
erated and 206 per cent. in buses 
operated, all in the short period of 
six years. 

Perhaps an even more striking 
indication of the rapid growth in 
Public Service bus operation is the 
fact that while in June, 1922, Pub- 
lic Service was operating only three 


miles operated totaled, 
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'motor buses on a single bus route, | 


during the year 1929 more passen- 
gers were carried on Public Service 
motor buses than on its large street | 
car sysvem. 

So extensive, in fact, has been 
the expansion of its bus operations 
that Public Service Co-ordinated 
Transport is now not only the 
largest bus operating company in 
the United States, but is second 
largest in the world, being exceeded 
only in size by the London General 
Omnibus Company. Approximately 
3,000 buses are now operated by 
Public Service. 

At present Public Service is oper- | 
ating some 2,660 miles of bus routes, 
serving more than 350 New Jersey 
municipalities in a broad territory, 
extending from the New York state 
line on the north to Cape May on 
the south. In this territory Public 
Service is providing intra and inter- 
state bus service for an estimated 
population of some 3,500,000 persons. 
Interstate bus service, which ex- 
tends from point within the state 
to Philadelphia, Wilmington, New 
York city and other communities in 
Pennsylvania and New York state, 
is carried on under. two subsidiary | 
companies. 

When Public Service actively en- 
tered the field of bus operation in 
1924 its managers faced an entirely 
new problem in local transportation, 
the development of a bus system 
which would function smoothly in 
co-ordination with established street | 
car lines. 

The bus system was accordingly | 
organized upon the foundation of | 


|the extensive Public Service street 


car system. The executive force as 
well as the immediate” supervisors 
were the same for both street cars 
and buses. Car houses were altered | 
and enlarged so as to _ provide} 
garage space. Schedules for buses | 
and street cars were prepared by the | 
same department and car and bus 
operators were taught at the same} 
schools. The bus system, in other 
words, was made part and parcel of 


Chicago’s Greatest 
Hotel Value 


You who have traveled—or have 


50 nationally 
known concerns 
confirm it by 
their regular 
patronage! 


| ments 





lived in fine hotels — know that 
price is not the only consideration 
in selecting a transient or a permanent hotel-home. 


Low price only too often means low standards; 


high 


price often means too much “high hat.” 


At Hotel Knickerbocker we offer you fair price— 
BIG Value—rates that should be attractive to wide- 


awake, progressive business men and women whose 
viewpoint and ambitions demand clean, 
cheerful living environment — and whose common 


sense dictates economy. 
at $3. 


We're located near everything of importance in Chi- 
Every room has tub, shower, circulating ice 
The beds are the most comfort- 
Our foods are fresh and of 
highest quality — prepared by skilled chefs and 


cago. 
water and Servidor. 
able money can buy. 


modern, 


Standard $5 room values 





served at moderate prices in our Coffee Shop and 


Dining room. 


For a day—a week—or a year, you'll enjoy living here! 


HOTEL. KNICKERBOCKER 
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Adjoining Palmolive Building—Opposite The Drake 
J. I. McDONELL, Manager 


| were 


| time 


| this period great progress has been | 


| types of bodies for both city service 


a Single organization, providing | 
New Jersey with a co-ordinated sys- | 
tem of local transportation. 

Every Public Service bus is care- 
fully inspected after each day’s run. 
When a bus has been operated 
1,500 miles it is taken out of service, 
given a thorough inspection, tested | 


and repaired under the direction of | 


the garage foremen, 


Adjoining the Newark car repail 


|shops on Ferry Street in Newark. 


Public Service has erected one of 
the largest and most completely | 
equipped bus repair shops in this | 
country. Occupying an area of ap- 
proximately 32,000 square feet, the 
repair shops contain facilities for 
handling every kind of bus repair 
work, including reclamation and as- 
sembly of new chassis. 

Major bus repair work for all 
Public Service buses, except those 
operating in the southern division, 
is done at the Newark shops. Every 
new bus purchased by the company | 
is also inspected and adjusted. here | 
and given a careful road test before 
being accepted and released for | 
service. Old bus chassis are also} 
converted here into service cars and 
| trucks, 

The carpenter and paint shop de- 
|}partments of the car repair shops 
have also been adopted to the con-| 
struction, painting and repair of 
buses as well as street cars. Since) 
Public Service entered the field of | 
bus operation practically all of the 
bodies for its buses have been built 
in the Newark shops. 

Public Service has been active in| 
the development of satisfactory 
types of motor coaches for the vari- 
ous classes of transportation service 
which it provides. 

When the company started oper- 


|}ating buses, those taken over from 


the independent operators were for 
the most part crudely constructed, 
ill ventilated, uncomfortable and 


|inadequately designed to meet the 
|high standards of operation set by | 


Public Service. New equipment was | 
imperative and the company began 
an extensive investigation of the 
various types of equipment on the 
market. 


An engineering department was | 


formed, which, undertook experi- 
and investigations 
finally led to the adoption of a set 
of specifications which met the 
company’s high standards of ser- 
vice. 

In 1924 the company made its} 
first large purchase, an order for | 
200 new buses of an underslung | 
type. This order was followed the | 
next year by the purchase of 333) 
gas-electric and gas- mechanical! | 
driven buses. The gas-electric type | 
was selected by Public Service en- 
gineers after much investigation as 
the most satisfactory type of equip- 
ment for use in crowded streets, | 
where many stops are necessary. 

In 1926, 395 additional gas-elec- 
tric buses were ordered, which, with 
subsequent additions to the fleet, | 
make Public Service Co-ordinated | 
Transport the largest operator of 
this type of bus in the world. 

Believing that it could.build bus 
bodies in its own shops: more cheap- 
ly and more satisfactorily than any | 
it could purchase, in 1924 the Pub- 
lic Service converted its trolley car | 
construction shops in Newark into| 
a bus building department. During! 
the first year fifty-seven bus bodies | 
constructed. In 1925 sixty 
bodies were built, while in 1926, 189) 
bodies were constructed. Since this 
practically all Public Service | 
buses have been furnished with! 
bodies designed by its own engineers 
and built in its own shops. During 


| 


made in developing satisfactory 


which tin direct competition with the rail- | 


How Public Service Maintains Fleet of 2. 000 10 Buses 


KENWORTH TOPS 1929 TRUCK 
SALES BY STRESSING SERVICE 


Steady Business for Seattle Maker During 1930; 
Builds Jobs Especially to Meet Buyers’ 
Needs After Careful Analyses 


RAILS CHARGE UNFAIR 
COMPETITION FROM 


MOTOR TRANSPORTS 


(Continued fiom Page 1) 


truck and bus 
thereby enabling 
large portion of 


shown 
along tax lines, 
them to corral a 


business once handled by the rail- | 


roads. 


Despite the protests, however, it 


| was brought out early in the hear- | 
instances the | 


ings that in some 
railroads have seen the light by 
going into truck and bus operations 


of their own. Testimony developed, | 


for instance, that motor truck 
freight traffic of American railroads 


has increased 600 per cent. in the | 


last three years, with an investment 
in trucks and buses now totaling 
$41,900,000. 

A disturbing factor from the 
standpoint of the railroads, accord- 
ing to their representatives, has been 


that during the last ten years rail | 


traffic has shown a loss of 420,000,- 
000 in passengers and 27,600,000 tons 
in small freight. 

On the strength of testimony | 
brought out from all factions during 
this and other hearings held and 
| scheduled to be staged, 
| state Commerce Commission is ecx- | 
| pected to determine whether it is ad- 
| visable to recommend to Congress | 
that legislation be formulated for 
control, as advocated by the rail-| 
roads, covering not only truck and 
| bus companies, but also waterways, 
pipe lines and other organizations 


roads. 


V. W. TUCKER APPOINTED 
BY CAMPBELL-EWALD CO. 


Detroit, Mich., Jan. 9.—President 
| H. T. Ewald of Campbell-Ewald 
Company, advertising, announces 
the appointment, effective January 
1, of Verne W. Tucker as manafer 
of the direct mail, sales promotion 
and service promotion department. 

Mr. Tucker helped organize and 
was president for thirteen years of 
the Apel-Tucker Studio, advertising | 
art. Previously he was for three 
years with J. Walter Thompson 
|Company. Before entering agency 
| work, he was advertising manager 
of the American Boy Magazine. 

For the past year, Mr. Tucker has 


| been a contributor to the Scripps- 


Howard paper, writing a daily col- 
umn of news comment and gossip. 


SCOVILLE MFG. CO. BUYS 


0. K. CO. OF OSWEGO| 


Oswego, N. Y., Jan. 9.—The Sco- 
ville Manufacturing Company of 
Waterbury, Conn., manufacturer of 
many products used in the automo- 
tive trades, including Schraeder 
valves, has purchased the assets of 
|the O. K. Manufacturing Company 


| of this city for the sum of $65,000. 


The O. K. concern manufactures 





and the _ so-called  super-service 
lines. 

Only recently work has been com- 
pleted at the Newark shops on the 
construction of 160 new de luxe type 
motor coach bodies which combine 


many new features of luxurious rid- 


_— appeal and comfort. | 


recent development in the 
transportation field, in which Public | 
Service Co-ordinated Transport has 
| been both a pioneer and a leader, 


is the chartering of buses to indi- | 


viduals, groups and organizations 
for all kinds of special transporta- 
tion purposes. 

Since its organization in January, 


(Continued on Page 11) 


'a line 


of office supplies, including 
the O. K. paper clips and other of- 
fice specialties, according to an an- 
nouncement made by James H. 
Mackin, receiver for the O. K. com- 
pany. 


DAYTON TIRE PRICE CUT 


ANNOUNCEMENT PREMATURE | 


Dayton, Jan. 9—John A. Mac- 
Millan, president of Dayton Rubber 
| Company, states, “Through a mis- 
understanding on my part, I was 
quoted yesterday that the Dayton 
Rubber Company had reduced tire 
prices 5 to 10 per cent. This an- 
nouncement was premature.” 


operators | 


the Inter- | 


GEATILE, Wash., Jan. 9. — Not- 
withstanding the vicissitudes of 
| the past year, with its low dips. at 
certain periods, the Kenworth Motor 
Truck Corporation, with factory, 
service plant and sales headquarters 
here, has done a very steady busi- 
ness, with gross volume a consid} r- 
| able percentage greater than during 

the peak year of 1929. 

Vernon A. Smith, the general 
manager, has engineered some big 
deals, especially the large number 
of trucks sold for the Rock Island 


| power development project on the 
Columbia River, this being built for 
the Puget Sound Power and J.ight 
Company. 

The dump trucks required for the 
job were built especially to order, 
and it is this point that is an im- 
| portant element in making sales— 
knowing what the clstomer wants, 
building to meet the known require- 
ments and then seeing that service 
| is delivered. 

Mr. Smith is assisted by M. S. 
Sorensen, who stresses the fact 
that truck owners are buying truck 
service. That’s the sole thing that 
they want; a certain amount of 
|service at lowest and best possible 
| operating costs. 

‘Being more or less a small or- 
| ganization,” said Sorensen, “we are 
| able to render a service to our cus- 

tomers that is impossible in larger 
| corporations, we feel. We are able 
re very caroefully analyze our cus- 
| tomer’s operating conditions and to 
{build a piece of equipment to fit 
|his particular needs. 
The basic principles in building 
| the success that Kenworth attained 
the past year, and which has given 
the company recognition so that 
}it is now an important unit in the 
consolidation of four leading truck 
manufacturers of the West, are ex- 
plained by Sorensen as follows: 

“A satisfactory sale of motor 
trucks is necessarily based on re- 
sultant service delivered to the 
;}motor truck user. This can be 
achieved only through careful anal- 
ysis of the use to which the cus- 
tomer expects to place his truck and 
then furnishing him with a motor 
truck particularly designed for use 
| on his job. 

“Conditions in the Northwest in 
motor truck operation are consider- 
| ably different than in other portions 
| of the country. On long-distance 
| hauling the mileage covered is much 
| greater, operating conditions much 
;}more severe, and unless the cus- 
tomer is sold a proper unit for his 
| haul he is going to experience diffi- 
culties with a consequent loss of 
customer confidence, which in itself 
is one.of the prime factors in the 
| sale of a motor truck. 

“The ultimate service to the cus- 
tomer is the one thing that we must 
|strive to accomplish satisfactorily. 
Low cost of operation, confidence in 
the equipment and complete satis- 
faction of the customer can only be 
achieved by proper selling, and this 
comprises the careful analysis of 
his operation and the careful con- 
sideration of the best piece of 
equipment suitable for this opera- 
tion. 

“After the customer has pur- 
chased a truck he must be certain 
that he will at all times be able to 
|receive immediate service on break- 
ages or worn parts. A full and com- 
plete line of service parts must be 
; kept on hand and available at all 
times. We, in our plant in Seattle, 
have a continuous service of twenty- 
four hours a day, six days a week. 
The service department and parts 
department are never closed; a man 
can get immediate service on any 
requirement at any time of the day 
or night. This factor we find to be 
one of the largest selling points we 
have.” . 
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WEEKLY BUSINESS INDICATORS 


REPRODUCED BY ARRANGEMENT WITH THE SURVEY OF CURRENT BUSINESS 


U. S. DEPARTMENT OF COMMERCE 
DATA PLOTTED, WHERE AVAILABLE FOR WEEK ENDING JANUARY 3.193! 


WEEKLY AVERAGE, 1923-1925, INCLUSIVE =100 ~LEGEND ~ 
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OMAHA FORD DEALER | partment in view of concentrating | F. AA COOK MOTOR COMPANY, MINNESOTA REGISTRATIONS | HARRINGTON HUDSON CO. 

t INSTALLS NEW MACHINERY | even more heavily in 1931 than it} FORMERLY COOK & LYON, INC. SHOW INCREASE FOR 1930 | NAMES MARK D. WEST 
Omaha, Neb., Jan. 9. — Sample- did = — - eee Ae mopar . oe ee —_ Perper ae aaa am _ 9 (OTPS— | Hartford, Conn., Jan. 9.—Mark 

, : work, . M. Lemon, who has been | bought out the interest of his part-| Registrations of motor vehicles in / . 

Hart Motor Company, Ford dealer, with the Omaha Ford assembly | ner, Harry Lyon, early in 1930, Fred} Minnesota for 1930 totaled 743,988, | D- West of the sales force of the 

at 18th and Burt Streets, has in-| plant for the past three years, has | Cook has changed the name of his| compared with 727,481 in 1929. Gross | Harrington Hudson Company. has 

stalled new machinery and equip-| joined the Sample-Hart Company | firm from Cook & Lyon, Inc., to the| receipts were $11,089,304.45, an in-| been appointed wholesale manager 

‘ment at its shop and service de-j|as service manager. F, A. Cook Motor Company. crease of $256,684.35 over 1929. to succeed J. A, Patch, resigned, 





LARGE WHOLESALE 
REPAIR WAREHOUSE 


CONSIDERED FOR N. Y.|. 


v.—One of the 
show week 


New York, Jan. 
of automobile 
here is a series of meetings being 
held in the Lexington Hotel by a 
committee organized for the pur- 
pose of studying the feasibility of 
centralizing the automotive repair 
industry in the metropolitan dis- 
trict in one large wholesale repair 
factory. This committee represents 
no association or company and is 
composed of service executives con- 
nected with, fleet users and service 
stations. 

Ralph C. Rognon, chairman, in a 
statement today regard the aims of 
the committee, said: 

“We have no financial interest in 
the plan, but are all men that have 
followed the repair industry since 
its inception and feel that by draw- 
ing in the majority of concerns to- 
gether with our own companies, we 
will all be able to make possible the 
development of the maintenance in- 


features 


dustry on a scale whereby we can | 


maintain the highest possible stand- 
ards for mechanics with ideal work- 
ing conditions and assist in furth- 
ering the establishment of the pub- 
lic’s confidence. 

“In the establishing of this large 
central repair factory the sugges- 
tions of the committee are that the 
manufacturers of complete vehicles, 
units and parts lease sufficient 
floor space within the plant to han- 
dle their own volume of business in 
this territory. 

“On September of this year the 
Bayway Terminal Company, which 
is one of the largest warehousing 
concerns in the East, purchased the 
Durant Plant, located on the Lin- 
coln Highway and Pennsylvania 
Railroad, and on the southwestern 
edge of the Jersey Meadows. This 
plant is one of the finest industrial 
plants in the world, costing some 
$13,000,000 to complete. 

“In September the committee ap- 
proached the Bayway 
Company officials and presented to 
them the plans that had _ been 
worked out for a large central re- 
pair factory. They have agreed to 
assist in every way possible in estab- 
lishing the Durant Plant No. 5, 
which is now available and designed 
and built for the manufacture of 
cars 

“They 
enough 


have agreed, providing 
manufacturers will come 
into the plant, to establish an East- 
ern parts terminal on a _ Strictly 
warehousing plan, whereby a source 
of supply for the maintenance in- 
dustry can be obtained with dis- 
patch. A survey was made by the 
committee of the largest fleet users 
in New York, and a petition was 
got up and signed by the largest 
majority of them recognizing the 
need for a central source of supply.’ 


TEXAS CO. LOSES 
OIL-CRACKING SUIT 


Jan. 9.—Federal 
Runyon decided 
Warner-Quinlan 


Newark, N. J., 
Judge William N. 
in favor of the 
Company, refiner and _ distributor 
of gasoline, in a decision handed 
down in a suit jnvolving alleged in- 
fringement of patented methods of 
cracking oil, it was learned today. 

The suit was brought by the Texas 
Company. Lawyers from all over 
the country have attended the 
seventy-five days of trial involving 
the manufacture of gasoline. The 
Texas Company sought an injunc- 
tion against the Warner-Quinlan 
Company, charging it with using 
on its apparatus for making gaso- 
line patents which were the prop- 
erty of the Texas Company. 

The trial lasted from March 5, 
1928, to March 28, 1929, and the case 
involved a sum estimated at $50,- 
000,900. The defense contended 
that if the Texas Company won the 
suit, all independent oil companies 
would be driven out of business and 
the gasoline industry would be lett 
in the hands of the “oil trust.” 

The Texas Company charged that 
it purchased the patent rights for 
the apparatus from the inventor, 
Joseph H. Adams. 


CLASSIFIED -ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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OR SPECIFICATIONS AND D MECHANICAL DETAILS: 


Sedan || 


AND 
MODEL 


Weight— | 
|5-P. 


| 


Auburn 6- 
Auburn 8- 
Auburn 8- 
Auburn 8- 


ww 


| o 


85 
95 
98 
12 


a) 


Austin 

Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac V-8 
Cadillac V 12 
Cadillac V-16 
Chevrolet 
Chrysler 6 
Chrysler 8 
Chrysler Imp. 8 
Cord (Fr. Wh. D.) 
De Soto Six 
De Soto Eight 
De Vaux 6 
Dodge Six 
Dodge Eight 
Durant 610 
Durant 612 
Durant 614 


Essex Super Six 
Ford A 


Franklin Trans. 
Franklin De Luxe 


118 
124 
132 
134 
140-143 
148 
109 


5480 | 
6100 | 
2500 | 
2695 
3365 
4725 | 
4530 
2705 


2965 


*211 


a i 

— 112 
2668 
3043 
2780 
2765 
2950 
2805 
2375 | 
3930 
4220 

| 3330 | 

| 3500 | 

| 3890 | 


118 
112 
112 
214-112 
113 


125-132 
132 

122 

125 

130 
115 

115 

120 

134 
119-126 
114 

118 

121 
125-137 
120 
125-131 


134 
145 


*180 
130-136 
145 


Gardner 136 
Gardner 148 
Gardner 158 
Graham Std. 6 
Graham Spl. 6 ~- 
Graham Spl. 8 — 
Graham Cust. 8 


Hudson Greater 8 | 3200 
Hupmobile Cen. 6 | 2900 
Hupmobile Cen, 8 | 3175 | 
Hupmobile C | 3725 | 
Hupmobile H & U| ** 
Jordan St. Line 80) 3490 | 
Jordan G Ninety 8) 3700 | 


La Salle V-8 --— 
Lincoln 5300 


Marmon Eight 70 | 3103 | 
Marmon 88 4363 
Marmon 16 ~—— 


Nash Six-60 
Nash Eight-70 
Nash Eight-80 
Nash Eight-90 
Oakland V-8 
Oldsmobile 


Packard 826-833 
Packard 840-845 
Peerless St. 8 
Peerless Master 8 
Peerless De L. 
Peerless Custom 8 | 
Pierce-Arrow 43 
Pierce- Arrow 41-42 
Plymouth 

Pontiac 


2800 | 
| 3000 | 
| 3360 | 
| 4000 | 
| 3205 | 

2940 | 


121 
124-133 


117 


| 4955 | 
3642 
4521 | 
4766 | 
4304 
4831 
2595 | 
2745 
4650 
4375 
3950 | 


14015 
118 

125 

125 

138 
134-137 
142-147 
*167 
112 

135 

130 

125 

114 

114 
136 

130 
136 


Reo Royale 
Reo Flying Cloud 
Reo Flying Cloud 


Studebaker Six 
Studebaker Dict. 8 
Studebaker Com. 8 | 
Studebak’r Pres. 80) 
Studebak’r Pres. 90 
Stutz LA 

Stutz MA 

Stutz MB 


Willys 6 97-98-D 
Willys 8 80-D 
Willys- Knit. 66-D 


TO ABBREVIATIONS 


sedan. 


3155 
3525 
4230 
4360 
| 4320 
4918 
4863 145 
110-113 
121 
121 


3303 
3582 


KEY 
Weight—‘*Studebaker 7-pass. 
Elear 140 4,375 pounds. 
dard 2-passenger coupe **Hupmobile | 
model H weighs 3955 and model U 4225 
*Reo Royalle, i25-inch. W. B., weighs 
3,950 pounds. Willys 6-97, weight 2,682. | 
The 98-D weighs 2,791. 


tOn 


*1757% 
*186,'4| 
13714! L 
*169,%5| 


*1761'%5| 


11334] 
4479 | 12714-13414] Own 
-14514! Own 


12712 
13414} Own | — | 
| Own | — | 


{ 
Wheel Base—*Over all length of chassis / 


which manufac- | 
| 


instead of wheel base, 
turers refuse to give 
Make 
ng 


Engine ~Con. Continental; Lye, Ly- 


com: 
Fan Belt Type—V, V-type; F, flat. 


Thermostat—Bish-Bab, Bishop & Babcock; 
Dole, Dole Valve Co., Chicago, Ill.; Pines, 
Pines Winterfront; Var, various makes. 


Valve Arrangement—L, L head; H, hort-| 
zontal; O, overhead; K, sleeve valve; | 
LV, V-type L head. 

*A‘tr cooled *Thermo syphon water cir- 

Compression Ratio—*Optional on the Au- 
burn 

Piston Material—*Alum, aluminum 
invar struts; Alum, aluminum alloy; CI, 
cast iron; S St, semi-steel. 
poration, 

Wal, Wall; 


Purifier—Pur, Purolator; 


Han, Handy; AC, AC Spark Plug Com- 


with | 





pany; Ste, Stewart-Warner; Ski, Skinner. 
| Fuel Cleaner—AC, AC Spark Plug Co.; Gas, 
Gascolator; Ste, Stewart-Warner; Til, 
Tillotson, 
Carburetor—Sch, Wheeler Schebler; Zen, 
Zenith; Mar, Marvel; Car, Carter; Str, 








Make 
<<¢<|Fan Belt 


Engine 


| Lye 
| Lye 
| Lye 
} Lye | V 
| Own | F 


| Own | 
Own 
Own | 
| Own | 
| Own 
| Own | 
| Own | 
|} Own | 
Own | 
Own | 
|} Own | 


<i saad | odin ddd 


yc 


Own | 
Own | 
Con | 
Own | 
Own | 
Con | 
Con 


10314! Own | V 


| Own | — 
| Own | — 
| Lye 4 V 
| Lyc | V 
| Lye | V 
Own | V 
Own | 
Own 
Own 
| Own | V 


| Con 

| Own | 

| Own 

| Own! V 
Own | V 
Own |! V 


11444; Own 
11614) Own | IV 


| Own | V 
| Own | V 
| Own | V 
Own | 


| Own 
Own 
Own 
| Own | 
Own | 
Own , 
| Own | 
Own | 
Own | V 
Own | 
Own 
Own | V 
| Own | V 
Own | V 
| Own | V 
| Own | V 
Own | — 


<<<<cddeceddie 


V 


| Own | V 
| Qwa | V 
Own | Vv 


Stromberg; 


John, Johnson; 
$Austin Stan-| Air Cleaner—AC, AC Spark Plug 
AM, Air Maze; 
United; Till, 


Front End Drive—Link, 
Cel, 


pany, 


Texolite; 
Whit, Whitt 
Chain; 
Var, 
various mak 
Ignition, 
Auto-Lite; 
North East; 


conan 


Morse, 
various makes of chains; 


Generator 


— 


cool .—SO 

e228 

® ® ® | Thermo- 
stat Used 


| Dole 
{— 
Bish-Bab 
Bish-Bab 
Bish-Bab 


| Yes 
| Own 
| Yes 
| Yes 
| Yes 

Yes 
| Yes 


| Yes 
| Yes 
| Yes 
Yes 
Yes 
Bish-Bab 
Bish-Bab 
Bish-Bab 


I scene 
| Bish-Bab 
| Bish-Bab 


| Dole 
| Dole 
| Dole 
| Yes 


| —— 


| Pines 


Bish-Bab 
| Bish-Bab 
| Pines 
| Pines 
| Yes 


Sas 
Bish-Bab 
Bish-Bab 
Bish-Bab 
| Bish-Bab 
| Yes 
| Yes 


| Pines 


| Dole 

| Dole 

| Dole 

| Dole 

| Dole 

| Bish-Bab 
Bish-Bab 
Bish-Bab 
| Var 

| Var 

| Var 


DL, 
Til, 


Tillotson, 


Celeron; 
ney Chain; 


es of gears 


Dyn, Dyneto. 


cates tvin ignition. 


*Bendix star 


| Cluteh—Borg, Borg & Beck: Br-L, Brown- 
Rock, Rockford Machine; 


Lipe; 
Long Clutch 


ter used, 


Company. 


| 
| 
| 


Bish-Bab | 


Detroit 
Tillotson 


Han, 


Link 


| rangement 


il 
aaraa se 00 co Co Co] aoe a | 


Poe ete ‘iehaiaaten.. ooo0orr trem Taare | 


iL 


| 


< 


OPP rot n oro roo eco ere moor monn amt ri eee olor onla 
one 


| 
j 


Ram, R: 


*Nash 


| 6 | 


| 6 
| 6 | 


isi 


116 | 


Handy; 


Belt; 


| Cylinders 


—-— | 


34 


| 3 


a2 
4 | 


| 6 | 3x4 
16 | 34%4x4 
1}6|2 


4 
6 | 
6 


{| 27 
314x414 
27x4 5s 


3 


| 344x4% 
276x4% | 

'8|3 

| 33¢x443 | 353 | 


| 8 


| 8 | 34x5 
243x4%4 
18 | 344x434 
31x4 

| 6 | 318x475 
| 27x43, 


| 8 | i 


| 3 


3 


6 


7 


8 } 35 


Lubricator; | 


Com- 


amsey 


Diam, Diamond | 
Morse Chain Company: 
Var-G, 


and Caster—Ant- ae 
Del-R, Delco-Remy; 


Mindi: 


Long, 


Gearset—War G., Warner Gear Company; 


Detr, 


Detroit Gear; 
WC, Warner Corporation. 
*Three or four speed gear sets as shown | 


Mun, 


Muncie Gear; | 


are available for either model. 


Universals—Un 
ucts Company; 
ing Corporation; 


versal Joint 
Cle, 


Cla, Clark 
Timken 


Ratio—Optional on the Auburn 
137 in. 


Arrow 43, 
is 4.42. 
4.42. 


Steering Gear—Gem. Gemmer; 


MM, 
Company, 


Cleveland. 
| Rear Axle—Col, 


Columbia; 
Equipment 


W. B. 


Sal 


"On 


rear axle ratio 
On Model 41 rear axle ratio is 
On Model 42 ratio is 4.23. 
Ross, Ross 


P, Detroit Universal Prod- 
Spic. Spicer Manufactur- 
Mechanics 
Rockford, 


Uni- 
IL; 


Tim, 


Pierce 


Gear and Tool Company; Sag, Saginaw; 
Say-B, Saylor-Beall Manufacturing Com- 


| Bore and 
| Stroke 


| 34%x4% 2 | 299 


3 3 x5 


| 3°4x4}3 
| 31¢x4 


| 3iex3%4 
| 31%4x43% 
| 31%x4l 
| 8] 342x5 
8 | 3%x4'% 
3% x4N, 
8 | 2%x4'1 
3%5x4 
314x4i%4 


775x414 
| 37 
3! 
| 314x434 
274x434 


| 34x44 
8 ! 316X338 
3,%5x415 | 
| 3y%5x5 
| 3%x5 
27x43 4 
%4x4! 2 
33,x415 
33 
| 34%x4% 
| 314x5 
4 | 35¢x4% 
| 31%sX372 
j 3° 


Un,' 


Tex, | 


on Dep.) 


sion Ratio 
H. P| 


|Tax H. P. 


"| Pist 


“| 703400 | 


| 98493400 
| 125@3600 
| 13@3000 
77 @ 3200 
90@3000 
| 344.8 | 104@2800 
| 344.8 | 104@2800 
353 | 5. 95@ 3000 
| 368 | | 135@3400 
| 452.0 | 5. | 165@3400 
194.0 01 | 26.3 | 50@2600 
217.8 | 5: 70 @ 3200 
260.8 | 88@3400 
| 384.8 | | 125@3200 
298.6 | | 125@3600 
| 205.3 | 67@3200 
220.7 | 717 «03400 
saree 65 @ 3400 
211.5 | 687 3200 
240.3 8403400 
200 24 | 50@2800 
| 199 25.4 | 58@3100 
| 199 | 25.4 * 58@3100 


175.3 19.8 | 60@3300 
200.5 | 24.03 | 3902200 
| 274 | 5.30 | 29.4 | 100@3100 
| 274 | 5.30 | 29.4 | 100@3100 
246.6 | 5.15 | 265 | 70@3500 
246.6 | 5.15 | 26.5 | 100@3300 
298.6 | 5.25 | 33.8 | 126@3300 
224 | 5.49 | 25.35 | 76@3400 
224 5.49 | 25.35 | 7603400 
245 5.50 | 31.25 | 8573400 
298 | 5.20 | 33.80 100@3400 


233.7 | 5.80 | 26.4 
211.6 | 5.10 | 25.35 
| 240.2 | 5.20 | 26.45 | 
268.6 | 5.20 | 28.8 | 100@3200 
| 365.6 | 5.20 | 39.2 


246.7 | 5.10 | 265 | 
| 268.6 | 5.10 | 289 | 


5.35 | 36.45 | 
4.95 | 39.2 120 @ 2900 
5.50 | 25.4 | 84@3400 
5.50 | 33.8 | 125@3400 
60.0 62.5 200 @ 3400 
5.00 | 23.4 60 @ 2800 
5.00 | 264 {| 75@3200 
5.25 | 28.8 85 @3200 
5.25 | 33.8 | 115@3600 


5.00 | 37.8 | 85@3000 
5.06 | 24.4 65 @ 3350 
— | 32.5 | 100@3200 
| 39.2 120@3200 

26.45 90@ 3200 

36.45 120@3200 
36.45 120@3200 
5.00 _ 36.45 12573200 
5.07 | 39.2 | 125@3000 
5.07 | 39.2 132 @3000 
4.60 | 21.03 48@2800 
4.90 | 26.3 60@3000 


5.30 | 36.48 | 125@3300 
5.30 | 36.48 | 
5.30 | 27.34 
5.20 | 25.4 | 
5.10 | 30.0 | 
5.20 | 30.0 
5.10 | 39.2 
5.10 | 39.2 
5.10 | 27.3 
5.10 | 36.4 
5.10 | 36.4 
5.26 | 25.3 
5.26 | 31.25 
5.50 | 27.3 | 


RIN ieee 
Aangn 
00 | 0 oo ip oo 


x5 


x4 


5.01 | 39.2 
5.25 | 33.8 
5.20 | 
5.40 | 
5.20 
5.40 
48 | 
5.32 
5.32 | 


5.80 | 


4.22 | 


25.35 | 
26.45 | 
27.34 

25.35 | 
x4'4 28.80 | 
374x4"4 


gx4%4 
2X454 


3x4'6 
70@3200 


x434 
80@3000 


85 @3200 
95 @ 3000 


x45, 


384 | 
| 211.2 | 

315.2 | 

490.8 


201.3 | 
| 227.2 
| 240 
298.6 | 
251.0 | 
197.5 | 


| 320.0 | 
384.8 | 
246.0 
322 
322 
322 
366 | 
385 
196 | 
200.0 | 
358 
358 
268 
205.3 | 
| 221.0 
| 250.4 | 
| 337 | 
337 | 
241.5 
322 
322 
193 | 
| 245.4 | 
41255 | 


x44 


5.00 
5.00 
5.00 
sx4!s 


3x5 
4x5 
‘3X5 80 @ 3200 
70@3200 
81@3200 
101@3200 
122@3200 
122@3200 
85 @ 3150 
113@3300 
| 113@3300 


65% 3400 
807 3200 
87@3200 


pany. Detroit, Mich.; War. Warner. 
| Brakes—-H, hydraulic; ™M, mechanical; SD, 
steeldraulic; Bendix, Bendix Brake Cor- 
Rear Springs—S, seml-elliptic: El, ful! 
elliptic; Cant, semi-cantilever; S-Tr, 
| semi-transverce. Rear spring length on 
Willys, 6-98D is 51 in. 
;| Spring Shackles—Tryon, Willys-Morrow 
Company; Rub B, Rubber Shock Insul- 
lator Company; Faf, Fafnir Bearing 
Company; O-N, O-N Spring Shackle 
Company; Belf Belfley Corporation 
ERS, Eaton Rubber Bushings. 
Chassis Lubricator—Alem, Alemite: Al-Z2 
| Alemite Zerk; Alem A, Alemite auto- 
matic; Bijur, Bijur Lubricating Corp.; 
Bijur A, Bijur automatic centralized; 
Cen, Central magazine; Far, Farval, 


FIRESTONE OPERATING 

NEAR NORMAL CAPACITY 
Akron, O., Jan. 9.—The Firestone 

Tire and Rubber Company has 

started its new schedule of increased 

working hours. This action conforms 


Contpany. *tim. | With the plan announced by Harvey 


|S. Firestone, president of the com- | 
pany, at the recent stockholders’ 
meeting held in December when he 
said, in part: “It is our plan to 
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MOSHER TRUCK LINE 
Duluth, Minn., Jan. 9.—The Robert 
Schmidt Truck Company of Alex- 


Minn., 


operating a 


motor 


truck freight line between Duluth 
and points in western Minnesota, 


has purchased the Mosher Truck 
Line operating freight service be- 
tween Duluth and Motley in west- 


ern 


| expansion 
| Schmidt Truck Company has es- 
| tablished a 
terminal at 301 South lst Ave., 
in Duluth. 


C. B. KINNE, JR., NAMED 


N. Y., 
manager 


Syracuse, 
Jr., 


Kinne, 


Minnesota. 
program 


Included 


motor 


in 
the 


truck 


Jan. 


of the 


this 


Robert 


freight 


east, 


9.—C. B. 


local 


branch of the Pennzoil Company, 


Inc., 


has been appointed general 


manager of the Pennzoil Company 


lanta, Ga. 


| of Florida, with headquarters in At- 
He will be succeeded in 


operate our plants at more nearly | Syracuse by V. C. Murtagh, his 


normal capacity during the winter.” 


| former assistant. 





OF PRESENT AMERICAN _ PASSENGER 


Make and Model 


Front End 


Drive 


= 
So 
— 
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Auburn 6-85 
Auburn 8-95 
Auburn 8-98 
Auburn 8-125 


Austin 


Buick 8-50 

Buick 8-60 

Buick 8-80 

Buick 8-90 
Cadillac V-8 
Cadillac V 12 
Cadillac V-16 
Chevrolet 

Chrysler 6 
Chrysler 8 
Chrysler Imperial 8 
Cord (Fr. Wh. Dr.) 


De Soto Six 

De Soto Eight 
De Vaux 6 ' 
Dodge Six | 
Dodge Eight | 
Durant 610 | 
Durant 612 
Durant 614 


Essex Super Six 


Ford A 
Franklin Trans. 
Franklin De Luxe 


Gardner 136 
Gardner 148 
Gardner 158 
Graham Std. 6 
Graham Spl. 6 
Graham Spl. 8 
Graham Cust. 8 


Hudson Greater 8 
Hupmobile Cen 6 
Hupmobile Cen 8 
Hupmobile C 
Hupmobile H and U 


Jordan St. Line 80 
Jordan G. Ninety 8 


La Salle V-8 
Lincoln 


Marmon Eight-70 
Marmon 88 
Marmon 16 


Nash Six-60 

Nash Eight-70 
Nash Eight-80 
Nash Eight-90 
Oakland V-8 

Oldsmobile 


Packard 826-833 
Packard 840-845 
Peerless St. 8 
Feerless Master 8 
Peerless De L. 
Peerless Custom 8 
Pierce-Arrow 43 
Pierce-Arrow 41-42 
I’ mouth 

Pci-tiae 


Reo Royale 
Reo Flying Cloud 
Reo Flying Cloud 


Studebaker Six 
Studebaker Dict. 
Studebaker Com. 8 
Studebaker Pres. 80 
Studebaker Tres. 90 
Stutz LA 

Stutz MA | 
Stutz MB | 
Willys 6-97-98 D | Chain 
Willys 8-80 D | Link 
Willys-Knight 66 D |= Link 
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De 


De 
8 
De 
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(Continued 


four speeds, consideration must, of 
course, be given to conditions under 
which the vehicle will operate, and 


a conclusion reached in which gross 
weight, engine power, gradient per- 
formarce and air resistance have 
been included. The latter has con- 
siderable effect at the top gear 
speeds now demanded. In addition 
te air resistance there are gradient 
and rolling resistance. 

“The resistance due to gradient 
is one which may be based upon 
vehicle weight and the steepness of 
the gradient. 

“The estimated rolling resistance 
will be approximate only unless a 
very reliable comparative is used. The 
road surface and chassis suspension 


with regard to impact value are| 


both factors that render accurate 
assumption practically impossible. 
From available data of practical 
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Gear Set 
and Speeds 
Universals 
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Transmission Problems 


from Page 6) 


tests the amount is in the region | 


| of forty pounds per ton for a ve- 
| hicle fitted with pneumatic tires on 


a road surface of macadam. The 
| total resistance must be plotted 
|against road speed for several 
gradients, ranging, from the maxi- 
|'mum required to be _ negotiated 
| down to practical level. A series will 
be obtained as shown in Fig. 1 
|}over which tractive effort diagrams 
should be superimposed to a similar 
scale. In effece the method of de- 
| termining performance is one of 
| balance between forces, and as such 


it may be utilized to enable gear 


| ratio selection to be effected. 


: ae | 
| “A further and perhaps simplified | 


| method of gear selection is that in 
which the rate of energy produc- 
tion (from the engine) is balanced 
| with the rate of energy (at the road 
wheels). A safe figure upon which 
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to base friction losses would ap- 
pear to be 15 to 20 per cent., giving 
an overall efficiency of 80 to 85 per 
|cent. at the road wheels. Generally 
| it will be found that an engine that 
possesses a comparatively flat horse- 
power curve requires but three 
speeds, while the engine giving a 
sharp peaked curve requires four or 
more speeds. The intersection of 
the top gear curve with that repre- 
senting maximum engine horse 
power gives the maximum road 
speed available, and it is desirable to 
utilize the range of engine revolu- 
tions represented by the section of 
the curve through which there is a 
deviation from maximum horse 
power throughout the various 
ratios. A top gear should, there- 
fore, be selected which enables this 
condition to be realized.” 


(To be continued) 
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FRANKLIN DISTRIBUTOR 
NAMED AT ROCHESTER 
Rochester, N. Y., Jan. 9.—Distri- 
bution of Franklin automobiles here 
and in Monroe county has been 
taken over by Edward P. Seeber of 
Buffalo, who has established sales- 
room and service station at 340 Cul- 
ver Road. He has taken over the 
sales and service personnel of the 
Rochester-Franklin Motors, Inc. 


MILES MOTOR COMPANY 
MOVES IN NASHVILLE 
Nashville, Tenn., Jan.9 (UTPS).— 
Miles Motor Company, Reo dealer 
here, has moved into its new home 
at 1525 Broadway, and is showing a 
complete line of new Reo-Royale 
eights and Flying Cloud sixes. 


GLENN E. THOMAS ADDS 
PIERCE-ARROW LINE 


Long Beach, Cal., Jan. 


baker dealer, Anaheim and Elm 
| Streets, has been appointed Pierce- 
! Arrow dealer. It will continue as 
Studebaker dealer 


9.—The | 
Glenn E. Thomas Company, Stude- | 


LY INSPECTION 
FOR 3,000 BUSES 


(Continued from Page 8) 


1927, the chartered bus department 
has shown remarkable growth in the 
extent and scope of its operations. 
In the first year of operation 7.843 
buses were chartered; in 1928, the 
number rose to 13,250, while im the 
year 1929, buses chartered increased 
to 19,355, a gain of 147 per cent. over 


the first year’s operations. 


In addition to the chartered bus 
business the department also oper- 
ates special service on Saturdays, 
Sundays and holidays to summer 
resorts, amusement parks, places of 
historical interests and to special 
events such as games. 

An indication of the extent of the 
department’s activities is given 
by the fact that on sixteen days 
of last year more than 100 Public 
Service buses were operated in 
chartered service. Chartered bus 
operations are continuing to show 
an increase in 1930. Results for the 
first six months of the year are 
substantially ahead of last year's 
record business. 

In order to insure a reliable sup- 
ply of gascline for the numerous 
Public Service garages scattered 
over the state, two large bulk stor- 
age stations have been built from 
which gasoline can be distributed 
in company trucks. One of these 
storage stations is located at New- 
ton Avenue Garage, Camden, to 
supply gasoline to garages in the 
southern part of the state. The 
other is located at Passaic Wharf 
in the city of Newark and supplies 
garages in the northern section. 

At Newton Avenue four storage 
tanks have been erected with a 
total capacity of 81,000 gallons. 
Gasoline is brought directly into the 
yard in tank cars and pumped into 
the storage tanks. From here it is 
carried daily by Public Service tank 
trucks to various garages in the 
southern division. 

The Newark bulk storage station 
contains one 80,000-barrel storage 
tank and two 20,000-barrel tanks, 
with a total storage capacity of 
3,200,000 gallons. Outside of oi] re- 
fineries, this is probably one of the 
largest gasoline storage stations in 
this country. A fleet of fourteen 
large tank trucks are busy daily 
keeping the garages in the north- 
ern part of the state supplied with 
gasoline. 

Before these storage stations were 
built the delivery of gasoline was 
dependent upon trucks belonging to 
the gasoline companies. With the 
present system all possibility of de- 
lays and irregularity of deliveries 
is eliminated and a constant sup- 


| ply of gasoline assured. Some idea 
Own | Own 3 MM | Own 442 | M Sag | S54 _ | Tryon Al-Z 29x5.00 | 
Un P| Own '% 
Un P | Own * | 
Un P'! Own *4 ! 


of how great the consumption of 


| gasoline by Public Service buses has 
| become may be seen from the fact 
that no fewer than 2,000,000 gallons 


are now consumed monthly. 

The recent acquisition of the Yel- 
low Cab Company of Camden and 
the Yellow Cab Company operat- 
ing in Newark, Elizabeth, Mapie- 
wood, the Oranges, Harrison, Kear- 
ny, Roselle Park, Montclair, Bloom- 
field and Glen Ridge is another 
important step in the co-ordina- 
tion of transportation facilities in 
New Jersey. A concrete example of 
the manner in which taxicab service 
may be co-ordinated with bus op- 
eration is now in successfu] op- 
eration on the Public Service lines 
operating between pcints in Essex 
county and New York city. 

Any person boarding a Public Ser- 
vice bus in New York city who 
may live some distance from the 
route followed by the bus he is 
taking can arrange with the Public 
Service starter before leaving the 


|terminal to have a taxicab meet 


him in New Jersey at 
he may desire. 


any point 


HENLEY-KIMBALL OPENS 
BRANCH AT MANCHESTER 
Manchester, N.H., Jan. 9.—A new 
wholesale and retail Hudson-Essex 
branch has been opened here by the 
Henley-Kimball Company of Bos- 
ton, distributor, at 319 Chestnut St. 
A service station has been fitted 
with specia! Hudson-Essex tools and 
trained mechanics have been sent 
here. George H. Kimball, formerly 
wholesale manager at the Boston 
loffice, will be in charge of the 
branch here and will handle al] New 
Hampshire business. 
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Willys-Overland Banauet Attracts 


100 EXPORT CHIEFS 
AT OVERSEAS DINNER 


NEW YORK, 
mately 100 


Jan. 9.—Approxi- 
members attended 
the annual dinner of the Overseas 
Automotive Club held Thursday 
night at the Hotel New Yorker. 

The principal speakers of the eve- 
ning were O. K. Davis, secretary of 
the National Foreign Trade Council, 
who spoke of the “Outlook for 1931"; 
and E. C. Morse, president of the 
Chrysler Export Corporation, who 
spoke on “What to Expect from Ex- 
port Markets.” 

Following the scheduled addresses 
there were a number of impromptu 
speeches from the floor. The dinner 
guests were drawn largely from the 
long list of automotive export ex- 
ecutives who are in New York for 
the annual show. 


MORSE CHAIN CO. PLANS 
INCREASED SCHEDULES 


Ithaca, N. Y., Jan. 9.—Plans are 
in progress to provide for a marked 
improvement in schedules of out- 
put, employment and new business 
at the plant of the Morse Chain 
Company during the next three 
months, according to F. L. Morse, 
president, who expects business as 
a whole to pick up gradually in 
1931. 

“The industrial depression never 


was as bad as the general impres- | 
Morse. | 


sion painted it,” said Mr, 
“The worst of the slack period is 
over, although there may be 1 recur- 
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rent dips in the market, due mostly 
to various adverse reasons. Very 
soon the wheels of industry will 
again be turning full blast, replac- 
ing what has worn out, and we may 
expect a new era of prosperity to 
start this year.” 


STEWART CO. RECEIVES 
CHASSIS ORDER FROM 
COMPANY IN SWEDEN 


New York, Jan. 9.—At the Grand 
Central Palace today T. R. Lippard, 
president of the Stewart Motor 
Company of Buffalo, announced 
that the company had received an 
order caliing for twenty chassis to 
be shipped immediately to Karl- 
stadt, Sweden. The order was ca- 
bled by August Huzell, a Swedish 
truck dealer, who distributes all 
over the country, and calls for 1, 
115, 2 and 2'!2-ton jobs, about evenly 
divided 

During the show last year the 
Stewart. company also received or- 
ders from the same dealer, one of 
whose representatives usually at- 
tends the exhibit here. 


FORD CHARLOTTE PLANT 
RECALLS 900 WORKERS 


Charlotte, N. C., Jan. 9.—Over 900 
workers have gone back to work at 
the Ford assembly plant here after 
having been laid off for two weeks. 

Frank A. Atcheson said he antici- 
pated no reduction in the number 
employed at the plant, and stated 
that the regular production schedule 
had been resumed. 


Columbia Axle Co. 
Speeds Production 


Cleveland, O., Jan. 9.—Increased 
orders from Auburn Automobile 
Company for axles and L. G. S. free 
wheeling units have necessitated 
speeding up production by the Co- 
lumbia Axle Company by approxi- 
mately 30 per cent., E. H. Park- 
hurst, president, said today. Most 
of the company’s departments are 
now working on a forty-hour-week 
basis. 

January 
siderably ahead of December, 


production will be con- 
which 


| was 40 per cent. ahead of the No- 
| vember 


production, the Columbia 
official said. 

The company has recently in- 
stalled upwards of $200,000 in auto- 
matic machinery and presses to fa- 


cilitate the 1931 production. 


FORD DENVER PLANT 
RESUMES OPERATIONS 


Denver, Col., Jan. 9.—Giving em- 
ployment to approximately 750 men, 
the local assembly plant of the 
Ford Motor Company, will resume 
operations this week, it was an- 
nounced. The plant, with others 
throughout the country, has been 


operating on a curtailed basis for | 


several weeks. A-large part of De- 


|cember was taken up with an in- 


ventory, which gave employment to 
about 300 men, according to Paul 
Shirley, manager of the local Ford 
branch plant. 

During January, the local plant is | 
_ expected to operate on a limited 








Guests 


1,100 


| production basis, giving part-time 


work to the 750 men — ‘| VANE INDORSES N. as 
to tl I bs 
> Sekar. Secs, Shirley said, C. d NEW MODEL PLAN 
| 


it is hoped that operations will be 
nearly back to normal. Shirley 
estimated that the 750 men who will 
be at work this week represent | 
families totaling approximately 3,- 
000 persons. 


New York, Jan. 9.—Endorsing the 
action of the National Automobile 
Chamber of Commerce in recom- 
mending .the .uniform .announce- 
| ments of all new models in the fu- 
| ture, C. A. Vane, president of the 
National Automobile Dealer’s Asso- 
ciation, declared that this principal 
if strictly adhered to would be a 
great boon to the dealers through- 
out the country. 
; i ; 2 Mr. Vane said: “The action of 
tire sales in Latvia will exceed the the board of directors of the Nae 
1929 figures by more than 25 per | tional Automobile Chamber of Com- 
cent. and an additional increase of | merce in recommending a uniform 
25 per cent. is expected for 1931,| time for 9g oe all 
annnndi a ae ae saa Saseniadl ,| new models in the future, is very 
the Unived ee oe ~ | satisfactory. If this plan is followed 
Commerce. | by all manufacturers it will be @ 


Approximately 34 per cent. of the great step forward in the merchan- 


{Latvian tire imports during the | dising of automobiles 
first nine months of 1930 were} 


oe wth 30 ae satel DEFIANCE SPARK PLUG 
ca Gash eee. 2 °! EXPANDS EXPORT EFFORT 


from Great Britain, 17 per cent. | 

from France and 11 per cent. from 

Germany. Toledo, Jan. 9.—Expansion of its 
‘ export department, with appoint- 

ment of Louis de Bouder as export 


DODGE PRESENTS LARGE | manager, was announced by De- 
TRUCK DISPLAY AT PLANT | fiance Spark Plug, Inc., Toledo, 


: manufacturer. This is the first step 

| Detroit, Jan. 9—One of the larg- in a definitely outlined plan for ex- 
est and most complete displays of | tending the company’s foreign trade, 
trucks in the world is now on ex-| ‘The opportunities in all branches 
hibit at the Dodge plant here. This of the automobile industry are tre- 
|exhibit comprises scores of trucks, | ™endous,” said Mr. de Bouder to 
| representing the multitude of Dodge 


1930 LATVIA TIRE SALES 
INCREASE OVER 1929 


Washington, Jan. 9. — Pneumatic 


| Automotive Daily News. “I have 
models that are available to donate | been interested particularly in the 
users in all lines of business. | past two years in watching the de- 
The exhibit is to be a permanent | | velopment of the good roads move- 
{one and will adequately represent | ment in many foreign countries. 
ithe most complete line of trucks} “Implications of this movement 


Pilot Ray Lamp Exhibit at Show 


lever offered by Dodge or any other 
truck manufacturer, 

| The display includes both chassis 
}and mounted body models in the 
Standard, special and special voca- 
tional types. There is a type and 
Size to fit the needs 


ness. 


of literally | 
hundreds of different lines of busi-! 


are important to all American man- 
ufacturers, but more particularly to 
the automotive groups. We have 
seen the formula worked out in 
America with impressive results in 
the past two decades—more and 
more hard roads do certainly mean 
more and more markets for the 
automobile.’ 


THIS PICTURE might have been labeled “Toyland,” but in reality it is a Tom Thumb reproduction of how 


a Pilot Ray lamp aids driving. 


This small model attracts 


Grand Central Palace this week 


much attention at the automobile show at 


| | SPARKS from the SHOW| 
ats 


quarters from 42d Street further north on Lexington, 
occasioned by the erection of the Waldorf-Astoria at 49th 
Street. That huge hostelry will be ready by then and I look 
for many to locate there and make that the “cross roads of 
the show,” just as in Chicago when the Stevens went up 
opposite the Blackstone and weaned away the crowd from 
the Congress. 

If I am right in this, the new “battleground” will be 
north of the Palace instead of south, and those new hos- 
telries that will be neighbors of the Waldorf-Astoria, sueh 
as the Montclair, where the writer put in a most pleasant 
week, the Lexington and Barclay, will profit thereby. 


(Continued from Page 2) 





